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THE LUTINE BELL hangs in a clocked-topped rostrum in the center of LLOYDS. “i 
Salvaged from the frigate LUTINE, wrecked off the Dutch coast in 1799 with some ' Mr. ( 
£1,000,000 in gold, the bell was struck to announce important news or the loss of a ship, Loui: 
a practice since discontinued. During the war “Lord Haw-Haw” would strike a bell during = 
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Inland Empire to 
Take Over Defunct 
Louisville F. & M. 


Court Approves Offer of 
Salt Lake City Insurer 
With Goebel’s Backing 


LOUISVILLE—AIl assets and lia- 
bilities of Louisville Fire & Marine, 
the financial problems of which came 
to a head three weeks ago, have been 
turned over to Inland Empire Ins. Co. 
of Salt Lake City, subject to Inland’s 
being able to qualify to do business in 
Kentucky. However, since Commis- 
sioner Goebel of Kentucky presented 
the proposal, it appears to be a fore- 
gone conclusion that he would approve 
the licensing of Inland Empire. Mr. 
Goebel was named conservator of 
Louisville F. & M. December 11. 

The taking over of Louisville by 
Inland Empire also has the approval of 
Franklin County Circuit Judge William 
B. Ardery, before whom there have 
been hearings on the matter. Louisville 
F. & M. has an agency plant in 30 
states, Alaska and the District of Co- 
lumbia. 





Another proposition to save Louis- 
ville F. & M. was made by Leo T. Wol- 
ford of Louisville, representing Cam- 
eron McElroy Jr., an oil man from 
Marshall, Tex., but this was turned 
down by the court as not being in con- 
crete form. Mr. Wolford said Mr. Mc- 
Elroy’s plan was for the formation of 
anew company to take over the assets 
and liabilities of Louisville F. & M., 
with the new backers to put in suf- 
ficient cash to pay off all claims and 
deficits. He asked for additional time 
to audit the affairs of the company 
since no detailed audit was available 
at that time. It was believed the com- 
pany had a deficit of $500,000 over 
and above the loss of value of its cap- 
ital stock. 

O. B. Calloway, secretary-treasurer 
of Inland Empire, said his company 
would protect all policyholders and 
creditors 100% and honor the claims 
of approximately $620,000 now out- 
standing. He said he would retain ex- 
isting contracts with agents and gen- 
eral agents in full force. 

Mr. Wolford said that Mr. McElroy 
had not had as much time as Inland 
Empire to investigate the condition of 
Louisville F.&M., and pointed out that 
Mr. Calloway is a former treasurer of 
Louisville. Mr. Wolford also alleged 
that Lowell M. Birrell of New York, 
, Who at one time was in control of 

Louisville F.&M., is believed to control 

Inland Empire, meaning that if the 

Inland Empire deal were approved, 

Louisville F.&M. would return to the 

same ultimate management. 

Mr. Calloway argued that Birrell is 
neither an officer or director of In- 
_ land, nor stockholder of record. Mr. 
Birrell has been closely associated 
with Stewart Hopps, former head of 
(CONTINUED ON PAGE 29) 








New Orleans Boar 
Loses Round inU. S. 
Anti-Trust Action 


Federal District Judge Wright at 
New Orleans has dismissed the motion 
of New Orleans Insurance Exchange 
to dismiss the Department of Justice 
anti-trust suit against the exchange, 
on the argument that the McCarran act 
bars federal jurisdiction in the case. 

Judge Wright handed down a brief 
opinion, in which he stated that the 
complaint, allegations of which for 
purposes of the motion to dismiss must 
be taken as true, charges that the de- 
fendant (the exchange) and its mem- 
bership are engaged in an unlawful 
combination and conspiracy to re- 
strain interstate commerce in the busi- 
ness of selling and writing fire and 
casualty insurance by means of boy- 
cott, coercion and intimidation. 


. + + 
The business of insurance when con- 
ducted across state lines is inter- 


state commerce, Judge Wright opined 
and added that boycotts, coercion and 
intimidation in the insurance field are 
subject to the Sherman anti-trust act. 

The activity challenged by the gov- 
ernment is at the local level, but, Judge 
Wright declared, quoting from deci- 
sions in the Women’s Sportswear Man- 
ufacturers Assn. and other cases, “if it 
is interstate commerce that feels the 
pinch, it does not matter how local the 
operation which applies the squeeze.” 

. e * 

The protection of the Sherman act is 
not limited to the public or consumers 
alone, Judge Wright said. The act is 
comprehensive in its terms and cov- 
erage, protecting all who are made 
victims of the forbidden practices, by 
whomsoever they may be perpetrated. 


Travelers Asks for 
20-for-1 Stock Split 


Directors of Travelers have voted to 
recommend a 20-for-1 stock split to 
stockholders. The Connecticut legisla- 
ture must authorize an amendment to 
the charter to permit the change in 
par value of the shares. 

If the amendment is passed the board 
intends to recommend to stockholders 
that the par value be reduced by the 
conversion of each share of $100 par 
value now outstanding to 20 shares of 
par value of $5 each. 

Under the split the present 400,000 
of $100 par shares would be increased 
to 8 million $5 shares. In December, 
1949, a 2-for-1 split was declared and 
authorized capital was increased from 
$20 million to $40 million. 

After the announcement of the pro- 
posed 20-for-1 split, Travelers stock 
jumped about 100 points, from $1,760 
bid and $1,755 asked to $1,840 and 
$1,880 by mid-afternoon. At closing 
the prices were $1,825 bid, $1,875 asked- 





National Casualty 
Plans Stock Split 


Directors of National Casualty have 
approved a stock dividend of 33144% 
which will raise the capital from $114 
million to $2 million and increase the 
number of outstanding shares to 200,- 
000. 

The action, directors feel, will tend 
to increase the marketability of the 
stock and put the company in a better 
competitive position. Stockholders still 
have to approve the plan. 

It is the intention to continue the 
present quarterly dividend of 30 cents, 
and consideration will be given at the 
end of the year to an extra of 30 cents. 
The company has been paying 30 cents 
at the end of the year for several years. 


58th Year, No. 52 
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gue Question of 
FTC Jurisdiction 
in A&H Cases 


Indications Are That 
Complaints Have Been 
Mailed to More Insurers 


WASHINGTON—The question of 
the jurisdiction of federal trade com- 
mission over A&H insurers which it 
has cited on charges of using mislead- 
ing advertising, etc., was argued before 
Examiner Laughlin here. The issue 
was raised by Commercial Travelers 
of Utica, N. Y., and Moses Hubbard, its 
general counsel, devoted more than an 
hour contending that FTC does not 
have jurisdiction. All of the Commer- 
cial Travelers advertising is subject to 
New York state jurisdiction and has 
been submitted to it, he said. 

« * + 

Robert Sills of FTC contended that 
if Mr. Hubbard were upheld in his 
contention, Commercial Travelers 
would operate as a will-o-the-wisp in 











Late News Bulletins... 








(NEWS HIGHLIGHTS ARE ON PAGE 4) 


Francis R. Smith Is New Pa. Commissioner 

Francis R. Smith has been appointed insurance commissioner of Pennsyl- 
vania, succeeding Artemas C. Leslie. He was named to the $15,000 a year 
post by Governor-elect Leader, a Democrat, and will take office Jan. 18. Mr. 
Smith has been active in politics in Philadelphia as chairman ofthe 43rd 
ward Democratic committee and is closely affiliated with William J. Green 
Jr., Democratic city chairman. He is a former congressman (1941-43) and 
a former U. S. marshal. He was internal revenue commissioner for the eastern 
district of Pennsylvania from 1945 to 1952. In 1952 he was elected president of 
Federal Business Assn. which comprises the heads of supervisory staffs of all 
federal civilian and military establishments in Pennylvania. 


Bagot, Scaff Promoted by Sterling Offices 

John Bagot has been advanced from secretary of Sterling Offices to vice- 
president, and George E. Scaff, who joined Sterling Offices last Aug. 15, 
becomes secretary. Mr. Bagot joined Sterling Offices in 1945, was made as- 
sistant secretary in 1946 and secretary in 1947. Mr. Scaff formerly was U. S. 


manager of the Halifax. 


Kemper Returning to Chicago 
James S. Kemper, chairman of the Kemper group, who has been Ambas- 
sador to Brazil, will now return to his business in Chicago. With the appoint- 
(CONTINUED ON PAGE 32) 


WASHINGTON—Commercial Trav- 
elers of Salt Lake City has agreed to 
the first consent order issued by the 
federal trade commission in its case 
against 17 A&H insurers on complaints 
of false and misleading advertising. 
The decision is preliminary and may 
be stayed for review by the commis- 
ison. 

The company’s consent to the order 
is not an admission that it violated the 
law, but the order does bind it to re- 
frain from advertising that its policies 
remain in effect indefinitely or for 
any period of time when the company 
actually can cancel the policies during 
that time, that its policies cover a 
wider range of illness or accidents 
than are actually covered, and that its 
protection includes more of the ex- 
penses than the company would pay. 

o . e 

Nine other companies have filed 
answers to the FTC complaints, but 
each has challenged the commission’s 
jurisdiction on grounds that the regu- 
lation of insurance is a state rather 
than a federal responsibility. 

The Commercial Travelers decision 
was prepared by Abner E. Lipscomb, 
hearing examiner. The company has 
agreed that the decision would have 
the same force and effect as if it had 
been made after a full hearing and 
presentation of evidence. 





47 states and District of Columbia. 
State regulation of the great bulk of 
insurance activity is the only logical 
method, he said, but it is fantastic to 
conclude that Congress intended that 
if a company were licensed in one state 
its insurance superintendent could 


protect the public throughout the 
country. Superintendent Bohlinger of 
New York can do only what the New 
York legislature empowers him to do. 
Also, there may be a benevolent super- 
(CONTINUED ON PAGE 32) 
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CHICAGO 4, ILLINOIS 
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Pro-Rata—Quota Share—Excess Loss 
Treaty and Facultative 


Excess Covers Including 
Steam Boiler, Fleet, Motor Cargo, Aggregate, 
Liability, Workmen’s Compensation 
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DOMESTIC AND FOREIGN MARKETS 


EXCESS UNDERWRITERS, INC. 


Howard E. Mankin, Executive Vice-President 
Home Office, 175 W. Jackson Boulevard, Chicago, Ill. 
San Francisco Office, 454 Montgomery Street 








APPRAISALS 


FOR CORRECT COVERAGE AND PROOF 
OF LOSS ON ALL TYPES OF BUILDINGS 


AND EQUIPMENT 


WRITE HOME OFFICE 


COATS & BURCHARD CO. 


CHICAGO 40, ILLINOIS ° THE PIONEER ORGANIZATION 





Cahill Sizes Up Problems in Auto BI, 
Says Growth, Competition Will Increase 


Competition and growth will be the 
outstanding characteristics of the auto- 


mobile liability 
business in the 
coming years, 


James. M. Cahill, 
secretary of Na- 
tional Bureau, told 
American Assn. of 
University Teach- 
ers of Insurance at 
its annual meet- 
ing at Detroit. 
Agency compa- 
nies, while contin- 
uing to feel the 
pressure of spec- 
ialty writers, will also be affected by 
changes in the way they themselves 
conduct this $2.25 billion business, he 
said. 





James M. Cahill 


Competition will be in price, policy 
coverage, policy term, instalment pre- 
mium payment plans, additional op- 
tional coverages and service. A fifth 
revision of the standard provisions 
basic automobile BI policy, now in the 
works, will result in broadened cov- 
erage. Car classification, to become 
more refined, will permit more risks 
to be taken in the open market in- 
stead of thrown into assigned risk 
plans. Credits for driver education 
will be extended. Wrinkles in merit 
rating will have to be ironed out be- 
fore it is workable. 

The first four revisions of the stand- 
ard policy resulted in broadened cov- 
erage and the one now being com- 
pleted by National Bureau and Mutual 
Bureau will be no exception, Mr. Ca- 
hill said. 


The present system of insuring the 
car, rather than changing the rating 
system to insure the named driver in- 
stead, is likely to continue. Although 
insuring the driver would provide an 
opportunity to trace the accident and 
conviction records of individual oper- 
ators and rate them accordingly, such 
a proposal is in conflict with the law 
of agency, upon which the financial 
responsibility laws of the various 
states are based. Legislative action 
would be required in all states to 
change the present system. 

Car classification will become more 
and more refined. The seven-classi- 
fication plan will be revised in the 
light of practical experience so as to 
do even a better job in measuring ma- 
terial differences between different 
categories of risks. New Hampshire’s 
single classification for all private 
passenger cars illustrates this need. It 
was found there that 60% of as- 
signed risks were cars with operators 
under 25. They constitute a class of 
business that is not adequately rated 
by the present single classification 
rate and the market for this business 
naturally is restricted. Would it not be 
far better to establish a classification 
system under which the various types 
of risks would be properly rated and 
thereby enabled to obtain their insur- 
ance in the open market? Less desir- 
able risks would pay higher rates 
than at present but the more desir- 
able ones, who are far more numeous, 
would pay less. 

It is also likely that recognition will 
be given in the case of family car risks 
to the lesser hazard presented by fe- 


males under 25 as compared with 
youthful male drivers. 

Rate credits for high school driver 
training will be adopted by companies 
more generally. Though evidence to 
support the value of this training jg 


» Decem 


not conclusive, the credit in the rates | 


will have a psychological effect, wil] 
stimulate expansion of the program 
and improve teaching standards. 

Merit rating has not yet been incor- 
porated in a sound and workable plan, 
though there is no opposition to it in 
principle. If credit is to be allowed 
to accident-free drivers, the differ- 
ence must be made up by a surcharge 
on those who have accidents or by an 
initial loading in the basic rates struc- 
ture. Claim frequency records show 
that on a country-wide basis about 11 
out of 100 individual car risks will] 
have an accident producing a liabil- 
ity loss in a year’s time. Accordingly, 
under a merit rating plan based on 
one year’s experience 89% of drivers 
would be eligible for discounts. Such 
a plan would have little effect on the 
number of accidents and on losses in- 
curred. 


An unsatisfied judgment fund is not 
the answer to compulsory, he said. 
New Jersey’s law presents its own 


problems and dangers. It has brought | 


the state into the insurance business, 
which must be ever fearful 


of the 


“camel’s nose in the tent” treatment. | 


Companies have given the state a po- 
tential blank check through the provi- 
sion for assessment in case the fund 
develops a deficit. This could be ser- 
ious if, because of a depression, the 
proportion of insured cars in New 
Jersey dropped radically and the max- 
imum assessment as a percentage of 
written premiums’ was __ increased. 
Some uninsured drivers who pay $3 
into the fund, as compared with in- 
sured drivers who pay $1, are under 
the illusion that they actually have 
purchased some form of liability cov- 
erage. 

Under the law potential case assign- 
ments probably will be large; they 
have been estimated at as many as 
$10,000 a year. Potentially, much could 
go wrong in case handling, which will 
be the responsibility of the companies 


The companies individually and col- 
lectively will work out a satisfactor) 
solution of the problem of the unin- 
sured car. Steps have been taken in the 
form of additional extended medical 
payments, the “motorist’s personal pro- 
tection” plan and the alternative com- 
pensation plan. The latter has been 
filed in North Carolina where it 
under consideration by the insurance 
commissioner. It is maintained that 
this plan will overcome the problems 
created by court congestion and the 
time it takes to reach any settlement. 
It is specifically pointed out that it 
would protect the public even if the 
accident were caused by a_ hit-and- 
run driver. 

There is also the so-called unsatis- 
fied judgment coverage by endorse- 
ment of the automobile BI policy for 
an additional premium. This is being 
used by a few companies. Under it, 
the insurer would pay on behalf of 
insured an uncollected and unsatisfied 

(CONTINUED ON PAGE 14) 
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Continuous performance guaranteed! 


Here’s one show that won’t close until it has 
reached a successful conclusion. That’s guaran- 


teed — by a surety bond. 


Bonds covering the satisfactory completion of 


all contracts on public projects are required by 
law. These performance bonds, also assuring 
payment of labor and material bills, are part and 
parcel of a contractor’s agreement. 


Each year many of the country’s public works 


projects are protected by bonds of this type 
provided by The Employers’ Group Insurance 
Companies. Our experience and nation-wide 
] ] 
facilities serve communities and contractors 
throughout the land — encouraging and assisting 
the growth and development of both. 
$ } 
For surety bond information, call your nearest 
Employers’ Group Insurance Companies’ agent. 
ploy } ] $s 


Or drop us a line and we'll tell you who he is. 


The EMPLOYERS’ GROUP Insurance Companies 





THE EMPLOYERS’ LIABILITY ASSURANCE CORP. LTD. 

AMERICAN EMPLOYERS’ INSURANCE CO 0 MILK ST. 

THE EMPLOYERS’ FIRE INSURANCE CO BOSTON 7, MASS. 
THE HALIFAX INSURANCE COMPANY OF NEW YORK 


For Fire, Casualty and Marine Insurance or Fidelity and Surety Bonds, see your local Employers’ Group Agent, The Man With The Plan 
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= “ panies that write A&H, liability and mation. : 
Medical Claims life. The evaluations are ascertained Western Adjustment 
» = The service is set up to perform from the medical records of the cases. 
Evaluation Service three functions: (1) medical service In the handling of records, a “secur- Marks Glass and 
: . from which comes an objective medi- ity system” is followed, patterned after : : 
Formed in Ohio cal opinion as to the medical facts and the armed forces, and registered mail Heiam Retirements 


Medical Claims Evaluation Service 
has been formed at Dayton, Ohio, with 
headquarters at 316 Telford Ave., to 
provide an independent service in re- 
viewing and evaluating medical claims 
for insurance companies. The service 
is designed to assist medical, under- 
writing, and legal departments of com- 


what they mean; (2) abstracting serv- 
ice, in obtaining the facts from medi- 
cal literature when published proof is 
needed; (3) record librarian service, 
as an aid toward obtaining all the facts 
when required in a case, in lieu of, for 
example, only a summary of hospital 
records or an insufficiency of infor- 


is used for transmittals. Members of 
the service work under a_ penalty 
clause for disclosures of confidential 
information. The service is conducted 
on a fee-per-claim basis with the 
amount of the fee dependent upon the 
number of claims reviewed for a cli- 
ent company in a 12-month period. 
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WOLVERINE’'S MOBILE HOME POLICY... 


Complete protection wherever insured goes, and designed 
for Mobile Homes only. This policy has several optional 
coverages available; such as personal effects, trip collision, 


and Vendor's Single Interest. 


WRITE TODAY... 


For Mobile Home information to the Mobile Home Depart- 


ment 


WOLVERINE INSURANCE COMPANY 


Battle Creek, Michigan 

















ALBUQUERQUE 
OKLAHOMA CITY 


ATLANTA 


DALLAS 
ST. LOUIS 


operating as 


Homer Bray Service 


Washington, Oregon, Texas, Georgia, Alabama & Florida 


DENVER 
SEATTLE 


UNIVERSAL INSURANCE UNDERWRITERS 


NASHVILLE 
PORTLAND 





The Universal Insurance Underwriters is merely a Managing General Agency, holding automatic quota share and 
excess treaties in a pool of stock companies, for writing certain hazardous line coverages. We write no direct 
business, but operate strictly through agents. We were organized in 1949, and have confined our writings more 
or less to States West of the Mississippi until recently. We are in a position to file in all 48 States, Canada and 
Alaska. Except for Massachusetts, we will consider agreements with local agents any place in the above territory. 
Retained limits $100,000/300,000/100,000 on all lines except gasoline, butane and explosives. On gasoline and 
butane, $50,000/100,000/50,000. We do not solicit local operations written by domestic companies, except for 
butane. We solicit long haul operations for B. |, & P. D., Medical Payments on: 


M.C.L. LONG HAUL LLOYDS HAUL AWAY BUSSES DRIVE AWAY — 

BUTANE OIL FIELDS PRODUCE LIVE STOCK GASOLINE U-DRIVE-IT 

AMMONIA EXPLOSIVE HAULERS PRODUCTS HOUSE MOVERS COMP. GEN. GRAIN HAULERS 
BEAUTY PARLOR MALPRACTICE, LAWYERS, DOCTORS MALPRACTICE IN SMALL TOWNS 

Box 1008 Albuquerque, N.M. Phone 3-4561 


Robert E. Glass and Oscar C. Heiam, 
regional supervisors for Western Ad- 
justment at Kansas City and Milwau- 
kee, were honored by the head office 
staff of Western at a luncheon in Chi- 
cago. They are retiring January |], 
Each has served Western more than 
40 years. 

Regional Supervisor Glass of Kan- 
sas City entered the adjustment field 
by way of the A. T. & S. F. Railroad 
company where he served as claims 
adjuster from 1910 to 1913. He joined 
Western Adjustment Inspection com- 
pany Jan. 1, 1914, at Kansas Ctiy, un- 
der Colonel Whittemore, was trans- 
ferred to St. Paul for two years and 
then to Cincinnati under Rex Burlin- 
game where he served two more years. 
In 1919 he returned to Omaha where 
he served for 25 years. It was under 
Mr. Glass’ tutelage that General Man- 
ager Ben M. Butler served his appren- 
ticeship in the adjustment business. On 
Jan. 1, 1946, Mr. Glass returned to 
Kansas City, his original starting point, 
succeeding Mr. Butler as manager and 
later as regional supervisor at that 
point. 


Regional Supervisor Heiam joined 
the organization Nov. 30, 1914, at Du- 
luth, Minnesota. Associated with the 
Duluth branch at the time were Man- 
ager F. G. Warner and George W. 
Lilly, later to become general mana- 
ger of General Adjustment Bureau. 
On the death of Mr. Warner on Jan- 
uary 26, 1920, Mr. Heiam succeeded to 
the managership of the Duluth branch, 
which post he continued to occupy un- 
til April 7, 1935, when he was given 
charge of the Milwaukee office. He 
was appointed regional supervisor for 
Wisconsin in November 1937. One of 
the outstanding events of Mr. Heiam’s 
career was his participation as an ad- 
juster in the forest fire of October 12, 
1918, which devastated Cloquet, Minn- 
esota. 

Announcement as to their succes- 
sors will be made shortly. 
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‘ you must beat it. 
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American Auto Splits 
Stock Two for One, 
Pays 30 Cent Dividend 


American Automobile is making a 
two-for-one split of company stock and 
has declared a cash dividend of 30 
cents a share payable March 1 to 
holders of record Feb. 15 on the in- 
creased number of shares. This is 
equivalent to an increase of 20% in 
the dividend rate on the present stock. 

The split is subject to approval of 
stockholders at a meeting Jan. 12. 





Employers’ Makes 
Executive Changes 


Employers’ group has named Daniel 
B. Linscott, Leon R. Oliver, Lawrence 
I. Templeman and Edward J. Solari 
assistant deputy managers of Employ- 
ers’ Liability and has elected them 
vice-presidents of American Employ- 
ers’ and Employers’ Fire. 

Mr. Linscott, who has been superin- 
tendent of the compensation and lia- 
bility department, will be responsible 
for casualty underwriting for all the 
group’s companies. Mr. Oliver, former- 
ly assistant resident manager of the 
New York department, will be in 
charge of public relations. Mr. Temple- 
man, who has been resident manager 
of the Colorado department in Denver, 
will be responsible for field operations 
in a territory yet to be specified. Mr. 


Solari, who has been assistant resident 
manager of fire in the New England 
department at Boston, will have gener- 
al supervision of all home office under- 
writing for fire, inland marine and 
fire reinsurance. 





Luther, National Surety, 
Retires; Other Changes 


E. A. Luther, vice-president of Na- 
tional Surety, is retiring as manager 
of the western department in Chicago. 
His duties there will be taken over by 
H. L. Dalton, who has been assisting 
him for the past six months. ! 

Mr. Dalton joined National Surety 
in 1929. For many years he was as- 
sistant manager at Chicago and later 
managed the Des Moines office, which 
he opened for the company. 

Calvin A. Soriero, state manager of 
Ohio, is resigning from the company 
to go to Houston to become affiliated 
with Langham, Langston & Burnett, a 
general agency. He will be succeeded 
by George Henke, who has been as- 
sistant to Frank R. Middleton, vice- 
president, in the eastern department. 
Clements Elected in San Diego 

E. Charles Clements, Industrial In- 
demnity, has been elected president 
of the Casualty Managers and Under- 
writers Assn. of San Diego. Other of- 
ficers named at the annual meeting 
are Steve E. Tiberg, Guarantee of Cal., 
vice-president and Gordon J. Smith, 
Northwest Casualty, secretary-trea- 
surer. 
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National Union Balances 
Hurricane Losses 
With Other Lines 


National Union was greatly affected 
by the hurricane losses, W. A. Rattle- 
man, president, said in his annual 
statement, but fortunately, results in 
other lines balanced windstorm losses 
to some extent. The company will 
report only a minor underwriting loss 
for the year, he said. 

The company experience on auto- 
mobile was improved over 1953, he 
said. The continuing emphasis on safe 
driving and the educating of the public 
to the toll taken by automobiles are 
having an effect. 

The sale of 200,000 additional shares 
of capital stock early in the year at $30 
a share in addition to its working capi- 
tal enabled National Union to change 
its investment policy and increase the 
proportion of common stocks in the 
portfolio. The sale of stock was also 
a primary factor in the company’s 
increasing its investment earnings by 
about 18%. Over-all earnings, after 
income taxes and despite the adverse 
underwriting results, will be at least 
$2.35 a share, he said. 

He believes 1955 should be a year 
of expansion compared with 1954. New 
forms of coverage which have been 
developed during the last year or two 
are becoming increasingly accepted by 
the public, he said. 


Bohlinger Sees N eed 
of Strengthening 


State Law, Regulation 

NEW YORK—Survival of state reg. 
ulation of insurance depends upon the 
elimination of weaknesses in state 
laws, Superintendent Bohlinger of the 
New York insurance department told 
the insurance section of Young Men’s 
Board of Trade here. State regulation 
is at the turning point, he said, and a 
comprehensive and immediate study of 
state laws is essential if the gaps in 
state regulation are to be closed and 
further encroachment of the federal 
governmen~ into this field is to be 
prevented. 

The recent citations of 17 A&H in- 
surers by FTC emphasizes the need 
for adequate regulation and calls at- 
tention to some of the weaknesses in 
the all-industry type of regulatory 
law. 

The adequacy of state regulation is 
being challenged, he said, to the ex- 
tent that business is not regulated by 
state law and authority. The business 
must move without delay, he said. 





Matthews in New Post 


James H. Matthews has been ap- 
pointed field representative of Lum- 
bermen’s Mutual, Mansfield, O., for 
the western and southern counties of 
southern California. Mr. Matthews has 
just completed the home office train- 
ing program. 
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J. R. McGowan, Pres. 


THOMAS T. NORTH, INC. 


Adjusters All Lines 
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175 W. Jackson Blvd., Chicago 4 














MICHIGAN CLAIM SERVICE, INC. 


105 Hollister Bldg. — Lansing, Michigan 
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Springfield, Illinois 
ALL CASUALTY LINES 
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ADJUSTMENT SERVICE 
619 E. Capitol Ave., Springfield, Illinois 
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JOHN H. HUNT & CO. 
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816 SECOND AVENUE SOUTH 


MINNEAPOLIS 2, MINNESOTA 



















the OLOFSON CO. 


claim adjusters 
Serving Minnesota since 1940 
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St. Louis, Missouri Cape Girardeau, Missouri 
JOHN L. GARD and ASSOCIATES 


Insurance Adjusters 
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St. Lovis, Missouri Cape Girardeau, Mo. 
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LOVELL & COMPANY 
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Inland Marine — Aviation 


Vey Williamson Building 
Cleveland 14, Ohio 
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THOMAS D. GEMERCHAK 


Insurance Adjustments 
All Lines 


416 Citizens Bldg., Cleveland 14, Ohio 
Phones Off. Su. 1-2666 — Res. Fa. 1-9442 











OKLAHOMA 





Cc. R. WACKENHUTH AND SON 
Cc. &. WACKENHUTH R. C. WACKENHUTH 
ADJUSTERS FOR THE COMPANIES 
ALL LINES 
507 Orpheum Building, Tulsa, Okjahoma 
Phones 2-5460 4-3850 











UTAH-IDAHO 





R. L. GRESHAM & CO. 


General Insurance Adjusters 
Phones 4733-6164 
410 E. Carson Avenue 
LAS VEGAS, NEVADA 


Servicing Southern Nevada—South- 
western Utah — Kingman, Arizona 
and Needles, ifornia. 
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428 So. Main - Salt Lake City, Ut. 
Tandy & Wood Bidg. - Idaho Falls, Id. 








Sonnenkalb Bldg. - Pocatello, Idaho 





vr 


OQ 
> 


° % 
a 


are 





erick 





Mo 


Th 
stroy: 
Stam 
insur 
on tk 
tion, 
not e 

Eat 
at $2 
was |] 
new. 

The 
in th 
consi 
depre 
for ir 

The 
writte 
bers 
Stam! 
of re 


contre 
up, di 
ticlpa 
policy 
Fra 

| presid 
namev 











Men’s 


alls at- 
ssses in 
‘ulatory | 


the ex- 
ated by 
yusiness 
said. 


ation is | 














) SON 
‘KENHUTH 
1ES 


kjJahoma 
4-3850 








D 


——_—$_— 


O 




















| 


December 30, 1954 


HieNATIONAL UNDERWRITER 


7 














Central Mutual’s Employe Profit Sharing 
Plan Will Augment Regular Pension 


By ELOISE WEST 


Employes of Central Mutual of Van 
Wert, O., will receive their first share 
of the company’s new profit-sharing 
plan shortly after the first of the year. 
The plan, called Central Mutual’s em- 
ployes’ incentive plan, is believed one 
of the first of its kind in a fire and 
casualty company in the U. S. 

It was designed as a savings fund to 
be paid on retirement as a supplement 
to the regular contributory pension 
plan of the company. For several years 
Central Mutual has been evolving a 
plan by which employes could benefit 
from their own efficiency and careful- 
ness about waste and put those benefits 
toward their retirement. The plan 
adopted is simple and easily under- 
stood by all employes. It is non-con- 
tributory. 








Barker Is President 
of Appleton & Cox 


Owen C. Barker is the new president 
of Appleton & Cox and D. Farley Cox. 
who has been president, has been 
elevated to chairman. Other officers 
are George D. Hoffman, honorary 
chairman, William R. McBean, Fred- 
erick A. Keller and Fred Thieringer 
Jr., vice-presidents. 

The corporation’s new insurance 
company, Washington General, which 
will begin business the first of the 
year, also has named its officers. They 
are Mr. Cox, president; Messrs. Barker, 
Keller, McBean and Thieringer, vice- 
presidents; Ernest A. Peterson, secre- 


tary; John P. Kipp, assistant secre- 
tary, and Irving Kennedy, assistant 
treasurer. 


Stamford School Loss 
More Than $450,000 


The loss from the fire which de- 
stroyed Burdick junior high school at 
Stamford, Conn., will be total to the 
insurance of $450,000, written blanket 
on the building. There was, in addi- 
tion, some contents cover, but this is 
not expected to amount to much. 

Early estimates placed the damage 
at $2.5 million, but apparently this 
was based on the cost of replacement 
new. 

The school was the first to be built 
in the city, 58 years ago, and was 
considered a landmark. It had been 
depreciated substantially, including 
for insurance purposes. 

The coverage, it is understood, was 
written by the Stamford board mem- 
bers with Rutherford G. Huizinga of 
Stamford Insurance Agency as agent 
of record. 





Airkem Names Conkling To 


New Management Post 


_A new sales management approach 
is being initiated at Airkem, Inc., odor 
control specialists. Under the new set- 
up, divisional sales managers will par- 
ticipate in shaping the overall sales 
policy of the firm. 

Frank W. Conkling, assistant to the 
president, William Wheeler, has been 
named general sales manager to co- 
ordinate these activities. Mr. Conkling 
joined the company as a salesman in 
1946. He has been, successively, smoke 
odor service sales manager, director 


of research and assistant to the presi- 
dent, to which the new title is added. 
He was graduated from the University 
of Chattanooga and did graduate work 
In engineering 
Vermont. 


at the University of 


As early as possible each year the 
company sets aside 3% of the previous 
year’s net underwriting gain as de- 
termined by the annual statement. This 
amount is contributed to a trust fund 
set up for the employes. Although the 
percentage is set at 3% of the net un- 
derwriting gain, the company reserves 
the right to change the percentage up- 
ward or downward. However, no such 
change in the percentage or any other 


change in the plan will permit any 
part of the fund or income to be used 
for purposes other than for the exclu- 
sive benefit of the beneficiaries, ac- 
cording to L. G. Purmort, president. 
Under the plan, a declaration of 
trust was drawn up and the company 
has established, with itself as trustee, 
a trust fund which is invested, both 
principle and income, according to the 


discretion of the company. Of course, 


Mr. Purmort pointed out, the company 
is not buying gold mines in Peru or 
uranium stock in Oklahoma. It sticks 
to the “widows and orphans” type of 


stock, he said. The plan is administer- 
ed by the directors and officers of the 
company. They determine the invest- 
ments, the percentage of underwriting 
gain to be paid and take care of the 
individual profit sharing accounts. 
The trustee also agrees, in the ar- 
rangement, to set up and maintain in- 
dividual accounts for each employe. 
Into that account goes the employe’s 
portion of the 3% net underwriting 
gain. Each employe’s share is in direct 
proportion to his share of the total 
annual payroll. For example, if the 


(CONTINUED ON PAGE 10) 


MCKESSON & ROBBINS, INCORPORATED, 
protects its 90 distribution centers 


cally... sets hetter FIRE and 


B U RG LARY protection and... 


SAVES 


an average of 


*7,000 


a year for 
each center 








a total saving of *630,000 annually! 


Coast to coast, McKesson & Robbins, Incorporated, manufac- 
turers and distributors of pharmaceutical products, guards its 
distribution centers against fire, burglary and other hazards 
by combinations of ADT Automatic Protection Services. 


Analysis of costs shows an average saving of $7,000 a center 
over the cost of protection by other less effective methods 
—a total saving of $630,000 annually. McKesson officials find 
that along with this saving ADT Services give them greater 
security for their property, profits, and employees’ jobs. 


ADT Electric Protection Services guard every type of build- 
ing, new or old, sprinklered or unsprinklered. The appropri- 
ate ADT Fire Alarm Service will detect fire and notify the 
fire department automatically. ADT Burglar Alarm Service 





will automatically summon police when burglars attack. ADT 


Heating and Industrial Process Supervision will automatically 


detect and report other abnormal conditions. 


An ADT specialist will show you how combinations of these 


Controlled Companies of 
AMERICAN DISTRICT TELEGRAPH COMPANY 
A NATIONWIDE ORGANIZATION 
Executive Offices 


155 Sixth Avenue, New York 13, N. Y. 


automatic services can protect your property. Call our Com- 
mercial Department if we are listed in your phone book; 
or write to our Executive Offices. 
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Milwaukee Resident general agency he joined F&D and was Withdraws from K.C. F.& M. Have | 


V-P, Promotes Three 


Fidelity & Deposit has appointed 
Stanley T. Webb resident vice-presi- 
dent at Milwaukee, Warren H. Fuer- 
mann to manager there, and Wilfred A. 
Kuennen and Thedore Patterson to 
associate manager and assistant man- 
ager respectively, at St. Louis. 

Mr. Webb, who succeeds Hampton H. 
Thomas, retiring after 40 years’ ser- 
vice at Milwaukee, operated an agency 
at Sparta, Wis., before joining the com- 
pany in 1928 as special agent at Mil- 
waukee. He became assistant mana- 
ger there in 1937 and manager in 1946. 

Mr. Fuermann entered the surety 


named special agent at Milwaukee. He 
was appointed assistant manager there 
in 1946 and associate manager in 1951. 

Mr. Kuennen went with the company 
at St. Louis in 1937 and became spe- 
cial agent there in 1945, burglary su- 
pervisor in 1947 and assistant mana- 
ger in 1952. Mr. Patterson, whose ser- 
vice with F&D has also been entirely 
at St. Louis, joined in 1948 and was 
named special agent in 1949. 

The Spokane Insurance Assn., con- 
sidering expansion of its advertising 
activities, has appointed T. J. Meenach, 
Jr. chairman of a committee to in- 
vestigate and recommend an advertis- 
ing program to the association. 
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24: SAMUEL HOUSTON 
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BORN IN V 







fight of Texas for independence 
from Mexico. 





kee Indians. 
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HE RESIGNED AS GOVERNOR, 


moved to Texas and became 
Indian trader. He organized 
army and led troops in series 


of battles, which ended with 
Texas becoming free territory. 






IRGINIA, Houston 
moved to Tennessee. He grew 
tired of life at home and ran 
away when fifteen. For nearly 
three years he lived with Chero- 


AGENTS ARE LEADERS . 
and Industrial’s great team. They build volume be- 
cause always they get the best in home office coopera- 
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TION, opened a country school, 


served in war against the 
Creeks. He took up study of 
law, was later elected to Con- 
gress, and became Governor of 
Tennessee in 1827. 


. . who join Hawkeye-Security 


Comprehensive coverages . . . prompt settlement . . . 
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Blue Cross Plan 


Chicago newspapers made headlines 
this week of the dispute between Ken- 
ner hospital of Chicago and the Blue 
Cross, after the hospital announced it 
was withdrawing March 1 from the 
Blue Cross plan because it felt Blue 
Cross patients are “financial liabil- 
ities,” and that Blue Cross, along with 
the joint commission on accreditation 
of hospitals and American College of 
Surgeons were “in collusion to put 
family doctors out of business and keep 
the specialists in business,” and that 
Blue Cross “encourages wasteful hos- 
pital administration.” 

The Blue Cross retaliated by saying 
Kenner hospital withdrew only after it 
had been asked to return $16,076 in 
“excess charges.” It was contended 
that $93,984 was paid to Kenner hos- 
pital for care of Blue Cross members 
in 1953 and the excess charges by Ken- 
ner were 17.1%, compared with an ex- 
cess of less than % of 1% at hospitals 
in Illinois on Blue Cross payments of 
$33 million during the same year. 

The Blue Cross allows hospitals to 
charge it their established charges plus 
5% for operating costs. This 5% is de- 
signed, the Blue Cross says, to protect 
members against excessive charges, 
but Dr. William Kenner, director of 
the hospital, said: “You can’t operate 
a hospital on 5% profit any more than 
you can run a factory on North avenue 
the same way.” 

Kenner is one of the small Chicago 
hospitals. However, the withdrawal of 
the hospital from the Blue Cross plan 
brought about a front page banner 
story in the Chicago American and re- 
ceived prominent treatment on page 4 
of the Chicago Tribune. Blue Cross 
people were quoted in the American as 
saying the withdrawal would hurt Blue 
Cross, but that the hospital also would 
have its share of hardship as a result. 
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to Insurance Service... 


By Providing Agents and Brokers Markets 
for Hard-to-Place Risks & Surplus Business 
The markets for unusual and hazardous risks provided by MacGibeny 


Agency Inc. have opened .up a whole new insurance dimension for 
agents and brokers. 


It is our job to handle risks which your regular companies will 


not write. This is a factor of extreme importance today when failure 
to find a market for a coverage can lead to loss of an entire account. 


The moral is this: Never give up on a piece of business until 


you've submitted it to MacGibeny Agency. 


We write no business direct, but devote our full energies to helping 


producers write business. 


PUBLIC SQUARE BUILDING 


Biv MacGibeny Agency Inc. 


CLEVELAND 13, OHIO 


Birthday Parties 


R. B. Jones & Sons, Inc., and Kansas 
City Fire & Marine last week commem- 
orated their 65th 
and 25th anniver- 
saries, respective- 
ly, at a banquet in 
Kansas City. At 
the same time, 
both organizations 
awarded diamond 
studded pins to 
employes who 
have been with 
them more than 25 





years and ruby hi 
pins to 20 year Morton T. Jones 
personnel. 


Toastmaster was Moulton Green, | 
chairman of the executive committee | 
of R. B. Jones, and the main address 
of the evening was made by Morton T, 
Jones, president of the Kansas City F, | 
& M., and chairman of the agency. 
Morton Jones, a son of the founder, 
and his brothers, Cliff C. Jones and R. | 
Bryson Jones, have guided the two en- 
terprises since the death of their 
father in 1925 and the other brother, 
Cary W. Jones, in 1950. In his talk, 
Morton Jones traced the history of the 
two organizations since the origin of 
R. B. Jones & Son, as it was first known 
in 1889. | 


The growth of Kansas City F. & M, 
Mr. Jones said, was held back because 
of the depression which occurred only 
three months after the company was 
organized in 1929. Fortunately, it had 
only a limited amount of liability on 
its books when the crash came and was 
able to weather the storm in an un- 
usually sound position. Since the war 
years, the company has enjoyed an al- 
most phenomenal growth, having ex- 
panded its territory from less than a 
dozen states to 47 states and Canada. 

Cliff C. Jones, president of R. B. 
Jones and chairman of Kansas City F. 
& M., presented the service pins to a 
total of 37 employes. 








Ludemann to Detroit 
for North British 


North British group has appointed 
Willis Ludemann assistant manager o! 
the Michigan-Ohio department at the 
Detroit office, 2188 National Bank 
building. Both he and Fred A. Kruss- 
man, assistant manager, will be asso- 
ciated with Arnold G. Barker, secre- 
tary and manager. 

Mr. Ludemann, who has been Indi- 
ana state agent, is succeeded by Rober! 
G. Barlow, who has been acting as as 
sociate state agent. Vernon Lofgret 
continues as special agent there. Theil 
office is 21 North Pennsylvania street, 
Indianapolis. 

Mr. Ludemann has been with North 
British since 1947 as state agent i 
Wisconsin and Indiana. Previously he 
was an inspector with Wisconsin Rat- 
ing Bureau. 

Mr. Barlow joined the group in 195! 
as special agent at Detroit to assis! 
agents in engineering. He former!) 
was with Michigan Inspection Bureau 








America Fore has elected Henry 2 
Coe 3rd, Bank of Manhattan Co., a di- 
rector of Niagara Fire, and R. E. Mc- 
Neill Jr., president of Hanover Bank, 
New York, a director of Continental. 
Mr. McNeill is a director and member 
of the executive committee of Fidelity 
& Casualty. 
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Legislation to 
Curb Welfare Fund 
Abuses Proposed 


N. Y. Department Opposes 
Commission Control but 
Recommends a Code 


NEW YORK—Insurance Superin- 
tendent Alfred J. Bohlinger this week 
recommended a legislative program to 
curb abuses in the operation of union 
welfare funds and assure the sound 
development of such plans. He made 
the recommendations to Governor 
Dewey and based them on the long re- 
report of Deputy Superintendent A. G. 
Straub Jr. covering the department’s 
investigation of union and employe 
welfare plans. 

Mr. Bohlinger’s program calls for 
registration of all union welfare funds 
with the superintendent of insurance, 
filing of annual statements, examina- 
tion of funds as often as the superin- 
tendent regards it expedient but at 
least once in five years, annual reports 
to employers and employes, delineation 
of the fiduciary responsibilities of 
trustees. 

Statutory commission control should 
be avoided at all costs, the report de- 
clares, and should be considered only 
in extremes and after all other methods 
have failed. It noted that even commis- 
sion filing legislation has not had the 
salutary result anticipated. However, 
the report does recommend a code of 
fair commission practice. 

Some well meaning persons (AFL 
recommended elimination of commis- 
sions altogether) advocated commis- 
sion control after disclosures of malad- 
ministration of certain welfare plans, 
the report states. The kind of admin- 
istrative regulation proposed can curb 
existing abuses without imposing in- 
flexible standards which would tend to 
stifle the salutary competition inherent 
in the quality of the different types of 
services rendered by insurers and pro- 
ducers. 

A public hearing on the proposed 
code would be held and all interested 
parties be given a chance to be heard. 
Thereafter the code would go into ef- 
fect. 

After establishment of the code, in- 
surers would be required to file with 
the department the commission and fee 
schedule paid on each group case. If 
administration or service fees are paid, 
the details of such payments would be 
set out, indicating the company func- 
tions to be performed by the payee. 
The department in its administrative 
discretion would publicize, in the man- 
her it saw fit and at the expense of the 
insurer, any significant departure from 
the code. 

His legislative recommendations, Mr. 
Bohlinger emphasized, “are not of- 
fered as a panacea. The legislative pro- 
posals are, however, the first step to- 
ward achieving a comprehensive pro- 
gram for regulation of welfare plans in 
the public interest. Admittedly such an 
end is an ambitious undertaking and 
cannot be accomplished by a single 
legislative act.” 

Mr. Bohlinger also urged that the 
insurance law be amended to require 


_ member insurers to disclose payments of al- 
f Fidelity) lowances and fees to persons other 





than agents and brokers. 










_Jiiia Glass 


wears a symbol , 
Z 





How right you are Mr. Webster when you define FIRST 
—*... in advance of all others in order, place, rank and 
time.” 

American Glass Company has been a leader in the plate 
glass replacement field since its founding more than 37 years ago. 
Through its competent inspection, development and maintenance 
service, it has built satisfied policyholders, promoted good-will 
between company and agent and agent and assured. 


American is proud to wear this symbol on its lapel—a genuine 
mark of distinction for the role it has played in serving and 
serving well. 


When you call upon American, you call for the best. It’s the 
one sure way of giving policyholders more for their money— 
today, tomorrow, always! 


Phone MOHAWK 4-1 


|. M. BERIS 
President 


Members of 
Chicago Association 
of Commerce 


WV 


\Y 


UX 


Agents are FIRST in our book because 
we back them up with a plate glass 
replacement service which keeps their 
assured businesses rolling in any emer- 
geney. 


100 


Members of 
Chicago Better 
Business Bureau 


1030-42 NORTH BRANCH STREET: CHICAGO 





‘*Revognition Merited by Ou: service”’ 
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MEDICAL CLAIMS 
EVALUATION ‘SERVICE 
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Specializing in Evaluation of 


APPLICATIONS 
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ab 0 


2 
CLAIMS 
——___—— +» - 
ACCIDENT 


SICKNESS 
a 
BODILY INJURY 
EY aS 


Professional Independent 
Guidance for Evaluating 
and Determining 


PRE-EXISTING CONDITIONS 
e 
UNUSUAL CASES 
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SPECIFIC WAIVER 
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PERIOD EXCLUSION 
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Write 
C. H. Breidenbach, Director 
316 Telford Avenue 
Dayton 9, Ohio 
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Special 
Risks 









Central Mutual Augments 


Pension with Profit Sharing 
(CONTINUED FROM PAGE 7) 
annual company payroll were $1.2 
million and the employe’s annual sal- 
ary were $6,000, his salary would be 
5% of the money set aside for the 

trust plan. 
Every full time employe of the 
company is eligible for the plan from 








the day he goes to work. There is no 
waiting period and no _ favoritism 
shown for any employe; it applies 
equally to all. Payment is made to all 
employes who are on the payroll Dec. 
31 of each year. It is not, however, paid 
to employes who work only a part of 
a year and who are not on the payroll 
on the last day of December. For in- 
stance, if an employe should leave 
the company, other than for retire- 
ment, permanent disability, or death, 


writers Assn. in exchange for a permit 
of similar amount issued formerly, 
The conditions of the permit provide 
that payment to be made on the certif- 
icate shall not reduce the surplus of 
the Exchange to less than $2 million or 
plus the aggregate of additional earn- 
ings earmarked as part of the free sur- 
plus. Nothing in the permit prevents 
the Exchange from paying dividends to 
policyholders. 


en ee 


Sw 

nw he is not eligible for that year’s dis- 
tribution. However, an employe who 
begins work in November is eligible 
for that year. 

When an employe leaves the com- 
pany, he is paid all the money ac- 
cumulated in his account if he has 
been with the company four years or 
more. Since the incentive plan is to 
encourage long term service as well 
as to provide an added retirement ac- 
cumulation for the employe, any em- 
ploye with less than four years of 
service will not receive full shares 



















YOUR CLIENT 


has confidence in f | 


YOUR counsel! 





Among Boats Too! 2 


You may not associate water craft with the special risk 





e You'll safeguard his 


market, but actually in every community near any : 4 I 
hatiiieltes , ide atiie unless service was terminated because 
ody of water there are such risks. of disability, death, or retirement. If — when you point out the t 
Take excursion boats, for example. We often provid me Rie Tien wee fe Sey ene : 
“— ‘ E gph rony m ee ee en . year, he receives 25% of the share; need for a factual | 
the essential public liability coverage for such pleasure two years 50%, three years 75%, and i 
ships. Fishing and shrimp vessels and towing barges four full years or more 100%. These appraisal as a sound 
. : i : ‘a graded penalties for those who leave k 
often constitute unusually hazardous operations. th A ee eis 
< e company before completion of basis for determining S 
Whether it’s public liability for a **water taxi” or hull four years accrue in the common fund ee - 
and are allocated to credit of the re- his insurance protection. k 


coverage for a coastal barge, Illinois R. B. Jones can pro- maining employes. 

The incentive plan, which runs its 
full course from hiring to retirement, 
is paid on retirement in one of two 
ways. The employe may elect to re- 
ceive the sum in one lump or in an- 
nual installments for not more than 


THE 


LLOYD-THOMAS || j 


Tear ise CO. : 


vide the coverages needed to keep any enterprise afloat. 


Ilinois fi. b. Jones Ine. 


interests — and yours | 




























175 W. Jackson Blvd., Chicago 4, Ill. - WAbash 2-8544 10 years. If the employe dies during 4411 Ravenswood Avenue, Chicago 40, Ill s 
. . employment or during the 10-year Y 5 ae ‘ say 
C. Reid Cloon, President oomed in which he is receiving install- First for Factual appraisals Q ' 
1401 Peachtree St. N.E., Atlanta, Ga. » EMerson 2-5845 ments from the plan, the money goes since 1910 | ap 
William E. Lersch, Vice-President to — beneficiary he may stipulate or OFFICES — COAST TO COAST = SY E 
to his estate. r 
Unlike many plans, in Central Mu- 
tual’s the employe does not forfeit his Garments : —<_— £ 
incentive account if he is dismissed for 
cause. He receives the entire amount Wm. H. McGee I 
if he has been employed four years r 
or the indicated percentage if his & Co Inc 
REPRESENTING period of service is less. en 9 t 
The entire staff has received the MARINE UNDERWRITERS t 
Lloyds London ‘plan with considerable enthusiasm. 111 John Street, New York 38, N.Y. Jig , ] 
The words “incentive plan” have be- kl, 
come by-words throughout the offices Baltimore Los Angeles 
of the company when matters of plan- yee ae 
P icago New Orleans 
ning and procedures are discussed. Columbus, O. _Philodelphia 
Vice-president R. A. Brock, resident Dollas San Francisco 
manager at New York, said employes Houston Seattle 


there are becoming more alert to inef- Reenter tat 
ficiency and wasting of materials. 
Employes are also allowed to borrow _OCEAN MARINE 
INLAND MARINE 


from their own account. This is limited 

to 70% of the money in the account HOMEOWNERS’ COMPREHENSIVE 

and the employe is expected to repay MANUFACTURERS OUTPUT 
_and similar covers 


it to the fund. To be eligible for a loan, 
bee a ‘ sce aac al 


CIMARRON 
THE POPULAR NAME 
IN INSURANCE 


NOW! ... MULTIPLE LINE 


WRITING: TOWN & FARM FIRE & ALLIED LINES 
CROP HAIL — AUTOMOBILE, INLAND MARINE — PUBLIC LIABILITY 


OPERATING IN: BURGLARY & THEFT 








the employe must prove that it is a 
financial emergency. Examples are 
sickness and buying a home. However, 


























© KANSAS ° WYOMING ° ARIZONA 
© OKLAHOMA ¢ SOUTH DAKOTA * WASHINGTON ea oP lla . ° 
© MISSOURI © NEW MEXICO» OREGON The entire incentive planis approved [| s QL VICE ULIOe 
© NEBRASKA ¢ MONTANA ¢ IDAHO by the internal revenue code. The 
© COLORADO © UTAH © TEXAS company finds it expedient to limit 
© NORTH DAKOTA @ NEVADA © GEORGIA the borrowing to 70% of the account The LAWRENCE WILSON COMPANY 


so the employe cannot be getting 
around taxes, as he would if he were 
allowed to borrow 100%, Mr. Brock 
pointed out. 

The incentive plan is tied in with 
other benefit plans the company has 
had in force many years. These in- 
clude the regular contributory group 
life, A&H and pension plans. 


Maloney OKs Certificate Permit 
Commissioner Maloney has granted 
a permit to Fire Insurance Exchange 
to issue a contribution certificate in 
the amount of $700,000 to Fire Under- 


© MINNESOTA 
© FLORIDA 


© SOUTH CAROLINA 
© TENNESSEE 
© ALABAMA 


DESIRABLE AGENCIES WANTED 
IN OPEN TERRITORIES 


© KENTUCKY 


¢ INDIANA Managing General Agents 


“Unexcelled Insurance Facilities"’ 
SERVICE TO LOCAL AGENTS 
AND BROKERS EXCLUSIVELY 
First National Bank Bldg., Tulsa 3, Okla. 














CONSULTANTS 
to business and industry 
on problems related to 
ATOMIC ENERGY 
NUCLEAR RESEARCH ASSOCIATES 
2875 Broadway N.Y.C. UN 5-6100 


Cimarron Insurance Company, Ine. 
CIMARRON, KANSAS 
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Because they find 
that their own work 
load can be lightened 
by the services of a 
Hartford Steam Boiler 
Special Agent. 

He is a specialist 

in this line of 
insurance ... 

just as his Company is 
... and he is located 
so as to be reached 
easily. 


Hartford Steam Boiler’s engi- 
neering insurance covers, in 
general, against accidental oc- 
currences peculiar to boilers, 
pressure vessels and power 
machinery. A principal func- 
tion of the business is to try 
to keep these accidents from 
happening. 
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BRANCH OFFICE MANAGER.—New Office 
in Chicago needs experienced Fire and Cas- 
ualty man to take charge. Must be well known 
to Chicago Brokers and previous company fire 
underwriting would be helpful. Age to 40. $7,500. 







STAFF | ADJUSTERS. = ~~ > - "\einias 
and physical damage. Detroit, Grand Rapids, 
Kansas City and Indianapolis. Salary, depend- 
ing on ) eapariance—te $6,000. 


Call or Write ~ 
ED BOYDEN 
CADILLAC EMPLOYMENT AGENCY 
220 S. State St. Chicago, Ill. 
WaAbash 2-4800 











Ask General Fire Rate 
Cut, Farm Dwelling 
Differential in N. C. 


In a bid for a rate differential on 
farm dwellings, North Carolina Fire 
Insurance Rating Bureau’ produced 
experience figures at a public hearing 
at Raleigh showing companies writing 
this coverage had a loss ratio of 99.3% 
in 1953. Premiums collectea amounted 
to $1,524,637 and losses paid $1,514,482, 
Charles Hibbard, assistant manager of 
the bureau, said. He added that sta- 
tistics were kept in 1952 but were in- 
complete. 

Other fire rate changes asked by the 
bureau would result in an overall de- 
crease of $1.3 million annually or about 
4.2% of annual premium volume. How- 
ever, other rate increases besides those 
for farm dwellings also are called for. 

Though it has not had time to obtain 
a five-year breakdown of farm dwell- 
ing experience, the loss trend since 
1950 has been steadily upward, the bu- 
reau said. In 1951 farm dwelling rates 
were equalized with rates on other un- 
protected suburban residences because 
the bureau could not produce statistics 
to justify a differential which had ex- 
isted until then. This resulted in a re- 
duction of the farm rate from 64 cents 
per $100 of coverage to 52 cents. 

Under the new _ proposal, farm 
dwelling rates would be increased 15%. 
This would represent an additional 
$241,393 in premiums. Another 15% in- 
crease, producing $35,673 in premiums, 


would be levied on tobacco pack 
barns, and still another 15%. bringing 
in $66,368 in premiums, on saw and 


planing mills. 

A rate change for protected dwell- 
ings would result in a aecrease of 
$543,041 annually, for nonmanufactur- 
ing buildings $166,048, for warehouses 
$159,436, and for mercantile contents, 
excluding restaurants and_ taverns, 
$796,835. The non-manufacturing fig- 
ure, broken down, includes reductions 
of $2,584 for office and bank buildings, 
$23,991 for contents of these buildings, 
$19,425 for hotels, $72,089 for churches 
and chapels, $12,476 for educational 
institutions and $35,483 for builders’ 
risks. Warehouse decreases include 
$49,150 for tobacco warehouses, $44,726 
for lumber, coal and building material 
yards, and $65,560 for other risks. 

Commissioner Gold, before whom 
the hearing was held, said he may con- 
sider in approving or disapproving the 
bureau’s proposals an interpretation of 
a section of the state’s insurance law 
which says that the bureau shall not 
unfairly discriminate between risks in- 
volving essentially the same construc- 
tion and hazards and having substan- 
tially the same degree of protection. 
Attorneys for the bureau are asking 
for a decision based solely on five-year 
loss experience, saying this forms a 
sound basis for rate classifications. 


$325,000 Fire at ) Densta 

A fire on Dec. 14 destroyed the Ben 
Schwartz Food Mart at Peoria, III., 
causing damage estimated in excess of 
$325,000 to building and contents. None 
of the 20 customers in the building 
when the fire broke out were injured. 


Mayflower Cuts Auto Rate 

PORTLAND, ORE.—The Mayflower 
Insurance Exchange has reduced by 
20% automobile premiums for drivers 
16 and over who have completed the 
‘“‘Behind-the-Wheel” training course 
provided in high schools. 





They're Wilomalit Gorinklev * 









































& 
3 


Blindman’s Buff? _ 






* When a businessman cannot see the perils that endanger 
the successful operation of his business, it doesn't matter 


Aes 


whether his blindfold be ignorance, negligence or callousness. . 
From where we sit, the flames are clearly visible—the end 
result, tragic. i 


But, times are changing. For example, in 1953 alone, 
Gilomatic’ Gorinkloy fire protection was installed in more 
than 5 billion dollars worth of industrial, commercial and 
institutional properties. We believe it's proof that blindfolds 
for businessmen are rapidly becoming a thing of the past. 


MMUELL 
Sotnrlet 
CORPORATION OF AMERICA 
YOUNGSTOWN, OHIO 


Offices in principal cities of 
North and South America 
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that he was in charge of the truck un- 
derwriting department for the associa- 
tion. 


EDITORIAL COMMENT 








Few Agents Vote on Commission Cut 


Agents generally oppose unilateral 
commission reduction. Consequently it 
is somewhat surprising that in one in- 
stance in which they were offered a 
“vote” on a cut they actually approved 
it. 

In this case, agents of a small com- 
pany were asked to express their 
opinion concerning the advisability of 
a substantial reduction in commissions 
on all dwelling and household contents 
lines written for amounts of $5,000 and 
$2,500, respectively. Approximately 
25% of the entire agency plant replied. 
Of those who replied, virtually all 
favored the reduction, which was war- 
ranted to have in it the possibility of 
eliminating unprofitable accounts. The 
single objector disliked the proposal 
only because it would mean an extra 
commission column in his company ac- 
count current, a matter of inconven- 
ience to his bookkeeper. 

It should be emphasized that this 
proposal was put out strictly as an 
exploratory move—though this was 





not specified in the inquiry. The com- 
pany rejected the idea altogether, but 
obviously not because of objections 
from its agents. 

We think the company involved is 
worthy of commendation for asking its 
agents about a proposed change in 
commissions, and no criticism should 
be implied against those agents who 
expressed their approval. As a matter 
of fact, the pros and contras of the 
specific issue are not the subject of 
this expression. 

The point is that in this instance 
when agents were asked to vote, few 
did, and those who did hardly seem to 
have given the matter much consid- 
eration. It is no good to vociferously 
protest a unilaterial cut that is an 
accomplished fact. A good-faith at- 
tempt by an insurer to learn the 
agent’s attitude towards a proposed 
change is unusual enough to call for 
real attention by agents. They should 
not let matters of this kind go to de- 
cision by default. 
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PERSONAL SIDE OF THE BUSINESS 








The appointments of Paul B. Olinger 
as resident secretary at Chicago and 
Ervin J. Dickey Jr. as assistant to the 
president of Agricultural were re- 
ported last week. Mr. Olinger, who 





Ervin J. Dickey Jr. Paul 


B. Olinger 


joined the company in 1947, is well- 
known throughout the midwest. He 
will continue to manage the Chicago 
service office. Mr. Dickey, who has 
been state agent at Atlanta, joined 
Agricultural in 1952. He will move to 
the Watertown, N. Y. home office soon. 


Thomas A. Dwyer, Brooklyn lawyer, 
15 years a member of the New York 
assembly, and for many years a mem- 
ber of the assembly insurance com- 
mittee, joins Manhattan Life Jan. 1 
as associate counsel. He was secretary 





of the joint legislative committee on 
insurance rates since its inception. 


James C. Malone, president of Retail 
Credit Co., this month is marking his 
50th anniversary with the company. 
He has served in both home office and 
field positions and has been president 
for nine years. 


Leo A. Mingenbach, an executive 
vice-president of Hardware Mutuals, 
has been named a member of Presi- 
dent Eisenhower’s committee for em- 
ployment of the physically handi- 
capped. 


T. Graham Hall, operator of Hall & 
Benedict agency of Nashville, has been 
elected an elder for life in Westminster 
Presbyterian church of Nashville. He 
is the first member of the church to 
hold this office. 


John R. Fishdick, executive secre- 
tary of the Milwaukee Board, has been 
elected vice-president of Wisconsin 
Conference of Association Executives, 
a trade organization. 


E. H. Fitch of Des Moines is retiring 
Dec. 31 after 30 years with State Auto- 
mobile Insurance Assn. of Des Moines. 
For 22 years he has traveled southwest 
Iowa as agency supervisor. Prior to 





Carrett 8B. 
Young, new vice- 
president of the 
five companies of 
America Fore 
group, has_ been 
with the company 
since 1928. He has 
taken over’ the 
duties of John C. 
Brodsky, vice- 
president, who has 


. . retired after 45 
Carrell R. ‘Young years with the 
companies. 








DEATHS 





EDWIN G. SEIBELS, chairman of 
Seibels, Bruce & Co., Columbia, S. C., 
died at his home there at the age of 88. 


The organization which he headed 
manages companies for reinsurance 


and general business, operates as a 
general agency, and functions also as 
a local agency. 

Mr. Seibels was a nationally known 
insurance figure. His father, Edwin 
W. Seibels, operated an agency in 
Columbia, E. W. Seibels & Son, and 
E. G. Seibels worked as a clerk in his 
father’s office while attending the 
University of South Carolina. Later 
he became a full partner in the firm. 
In 1888 he became special agent of 
Anglo Nevada Ins. Co. and of Cale- 
donian in 1890. He operated as an in- 
dependent adjuster in the fire field 
from 1892 to 1897. In 1898 he was ap- 
pointed manager in the southern de- 
partment of Glens Falls and _ later 
took on management of Royal Ex- 
change, Colonial Fire Underwriters, 
Franklin National, South Carolina, and 
Glens Falls Indemnity and Niagara. 
This operation subsequently became 
Seibels, Bruce & Co. 


In 1919 he organized and became 
manager of Cotton Fire & Marine Un- 
derwriters, a pool operation which 
wrote cotton coverage worldwide. In 
1944 he retired from the management 
of that organization. He organized and 
was president of South Carolina Ins. 
Co. He was a director of American Re- 
serve and a trustee of University of 
South Carolina. 

A brother, John J. Seibels, is presi- 
dent of Seibels, Bruce & Co. E. G. 
Seibels was a member of the South 
Carolina House of Representatives in 
1909 and 1910, and he was a member 
of Phi Beta Kappa. He was credited 
with the invention of a vertical filing 
system for letters, and the 1898 model 
of this device is in the Smithsonian 
Institute in Washington. 


HENRY H. HARRIMAN, 85, retired 
special agent of Merchants & Farmers 





Mutual, died at his home in Harwich 
Port, Mass. His son is Edward N, 
Harriman, vice-president of Liberty 
Mutual. Henry Harriman spent his 
entire career with Merchants & Farm. 
ers as a field man in New England, 


JOHN H. BULLARD, 62, Boston in- 
dependent insurance adjuster, drowned 
in a boating accident at a pond near his 
home in Canton, Mass. He was testing 
a new outboard motor when he was 
thrown into the water. He was wearing 
a life jacket but apparently slipped 
out of it. 


HERBERT B. SCHEU, 67, partner in 
a local agency at Buffalo, died there, 
He went into business with his father, 
Augustus F. Scheu, in 1908. A brother, 
Solomon, also is a partner in the 
agency. 


JAMES J. DUNN, 71, statistician of 
New Amsterdam Casualty at New 
York, died suddenly on Christmas day. 
He was an examiner in the New York 
insurance department from 1914 to 
1928 and comptroller of Northeastern 
Surety from 1928 to 1931, when he 
joined New Amsterdam Casualty. He 
also served as assistant treasurer of 
Lloyds Casualty. 


ARTHUR M. RAYMOND, 177, who 
retired in 1940 as fire manager for 
Travelers at Chicago, died at Santa 
Ana, Cal., where he had been making 
his home. Mr. Raymond was widely 
known in the Chicago area, and before 
taking over as the first Travelers fire 
manager there in 1925 he had traveled 
Cook county as special agent for the 
Critchell-Miller agency. At one time 
four of his sons were in the insurance 
business. William W. formerly was in 
the agency business at Chicago. Three 
sons are still with Travelers, Richard 
T. and James T. at Los Angeles, and 
John W. at Worcester, Mass. 


HOMER W. WESSLING, a broker 
with Travelers at Chicago for some 30 
years, died there. The business will be 
continued by his wife, Mrs. Georgia W. 
Wessling, and his secretary, Mrs. 
Marguerite G. Dowling, under the 
agency name of Wessling-Dowling. 


WILLIAM H. STOREY, secretary of 
Westmoreland Cooperative, Westmore- 
land, N. Y., died at his home there. He 
was 88. 


JOHN C. McCOLLISTER, 69, pres- 
ident of McCollister & Co. general 
agency in Seattle, died at his home 
there of a heart attack. 


SCHUYLER C. MITCHELL, 67, for- 
merly claims manager for Preferred 
of Grand Rapids, died. He had retired 
in September, 1953. 


J. HENRY NEWMAN, 82, who re- 
tired in 1948 as supervising underwrit- 
er in the New England department of 
Caledonian, died at Merion, Pa. He 
joined the company at New York in 
1904 and went to Hartford in 1923, the 
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9301, Fred Baker, Southeastern Manager. Director; George C. Roeding, Associate Man- p seid : i br ~j wr “neti ~~ 

‘ esa o, ager: George E. Wohlgemuth. News Editor; ‘SS!G°nt Manager PHILADELPHIA 9, PA.—1i23 S. Broad Street, 

BOSTON 11, MASS.—207 Essex St., Rm. 421, arthur W. Riggs, Statistician. MINNEAPOLIS 2, MINN.—1038 Northwestern Room 1127, Tel, Pennypacker 5-3706, > H. 
aa arty Saabs x % # eRe : ‘ pa MINNF: AS 2, MINN. ‘ r per oar aba deer 
Tel. Liberty 2-1402. Roy H. Lang, New Eng- payyas 1, TEXAS—708 Employers Insurance Bank Bldg., Tel. Main 5417. Howard J. Meyer, penal IR — pe gp wile 
anc anager. - Te -rospec 9~ Ye . " ’ x 7 
land Manager ne lc a! me ga Alfred E. Cadis, Resident Manager Fa Court 1-2494. Bernerd J. Gold, Resident 
—_- or 7 pant “a - . anager. 
CHICAGO 4, ILL.—175 W. Jackson Bivd., Tel. DETROIT 26, MICH.—502 Lafayette Bide... NEW YORK 38, N. Y.—99 John Street, Room SAN FRANCISCO 4, CAL.—Fiatiron Bldg., 644 
Wabash 2-2704. O. E. Schwartz, Chicago Mgr. Tel. Woodward 1-2344. A.J. Edwards, Resident 1103, Tel. Beekman 3-3958. Ralph E. Richman, Market St., Tel. Exbrook 2-3054. F. W. Bland 
4 1 Wheeler. Resident Manager. Manager Vice-Pres.; J. T. Curtin, Resident Manager. Pacific Coast Manager. 
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year the company moved its U. S. of- 
fice there. Mr. Newman was an umpire 
in the old Insurance Baseball League. 


HARRY E. PENNEY, 72, for many 
years in the insurance business in Co- 
lumbus, O., died in North Hollywood, 
Cal. 


LOWELL R. HESS, 51, owner and 
operator of the Liberty agency in In- 
dianapolis 18 years, died of a heart 
attack. 

SPENCER CAIN, 65, a St. Louis adjuster, 


died in a hospital there of injuries suffered 
when he was struck by a hit-and-run auto. 








Wieghaus To Chicago for 


National Underwriter Co. 


Robert J. Wieghaus has been ap- 
pointed resident manager at Chicago 
for The National 
Underwriter Co., 
succeeding And- 
rew J. Wheeler, 
who has been 
transferred to San 
Francisco as Pa- 
cific Coast man- 
ager. 

Mr. Wieghaus is 
a graduate of Xa- 
vier university of 
Cincinnati. Before 
joining The Na- 
tional Underwrit- 
er Co. in 1953, he 
had sales exper- 
ence with Swift & Co. and had been 
with the engineering department of 
General Electric at Cincinnati. 








sat i. 


Ga _ 


R. J. Wieghaus 





Gilbert Named Guarantee 
Of North America V-P 


Harold V. Gilbert has been named 
a vice-president of Guarantee of North 
America. He has been with the com- 
pany for more than 20 years and in 
1950 was elected to the board. 





Bankers L. & C. Has News Program 


Bankers Life & Casualty will spon- 
sor the Gabriel Heatter news commen- 
taries over the Mutual Broadcasting 
System on alternate Tuesdays, start- 
ing Jan. 4. The programs, to be aired 
over 400 stations coast-to-coast, will be 
presented in behalf of the company’s 
White Cross plan. 





West to Second 


Spot on Coast 
for Chubb & Son 


Chubb & Son has appointed Cecil O. 
West as deputy manager of the Pacific 
department effective Jan. 1. 

Mr. West joined Chubb & Son in 
1948 just prior to the opening of the 
San Francisco and Los Angeles offices 
as manager of the Pacific Coast fire 
and automobile material damage de- 
partments. He will continue super- 
visory duties with the fire and automo- 
bile business in addition to the broader 
executive responsibilities. 

A graduate of Stanford University, 
Mr. West has had a wide experience 


STOCKS 


























By H. W. Cornelius, Bacon, Whipple & Co. 
135 S. LaSalle St., Chicago, Dec. 28, 1954 
Div Bid Asked 
Aetna Casualty  .......00.00 3.00* 189 195 
Aetna Fire ; 77 78% 
Aetna Life i 178 Bid 
Agricultural f 3642 384 
American Equitable ........ 1.70 36 38 
American Auto once 2.00 6542 67%2 
American, (N. J.) wc 1.10 34 36 
American Motorists ...... 24 14% 154% 
American Surety 5 77 79 
TROGIOND sesescacscerecenens d 41 43 
Camden Fire ; 291 31 
Continental Casualty ...... 2.60 93 96 
Crum & Forster com. .... 1.80 65142 6742 
PE: seividiinnnntitiantiadidicids d 3442 35% 
Fire Association 2. 53% 55 
Fireman’s Fund J 70 72 
Fireman’s, (N. J.) secs 1.00 39 41 
General Reinsurance ...... 1.80 45 46% 
GI ON crieiiinenntietciaions 2.00 74 76 
Globe & Republic ..........  .90 18 20 
Great American Fire ...... 1.60 40 42 
Hartford Fire . 199 203 
Hanover Fire .... ; 46 47% 
Home (N. J.) i 46 47% 
Ins. Co. of No. America 2,25* 102 104 
Maryland Casualty ....... 1.20 38% 39%, 
Mass. Bonding .........00000 1.50° 33% 3442 
National Casualty ......... 1.50* 40 Bid 
National Fire. .........ccs0 3.00 102 104 
National Union ........sss00 2.00 4542 47 
New Amsterdam Cas. .... 1.50 55 57% 
New Hampshire .....s000 2.00 45 4612 
North River .......... 1.40 36 38 
Ohio Casualty .. 1.55* 75 Bid 
Phoenix. Conn. 3.40 101 105 
Prov. Wash. ........ 1.50* 3044 31% 
St. Paul F. & M. 1.00 51 53 
BGecurity, COMB. ccccecccnc. 1.0" 47 ES) 
Springfield F. & M. ....... 2.00 57 59 
Standard Accident .......... 1.80 72%2 74 
. 1950 2000 
90 93 
4714 4914 





*Includes Extras. 


in Pacific Coast insurance, having 
been active in the business in Van- 
couver, Seattle, and San Francisco. 
Before joining Chubb & Son he was 
with North America as manager at 


Vancouver, and subsequently was 
Pacific Coast fire manager at San 
Francisco. 





Motor Vehicle Casualty 
Names Cobb & Stebbins 


Motor Vehicle Casualty of Elmhurst, 
Ill., has appointed the Cobb & Steb- 
bins general agency of Denver as 
state managers for Colorado and Wy- 
oming. Motor Vehicle Casualty now 
operates in 11 states writing automo- 
bile and general casualty lines. 





Retires after 37 Years 
With Hawkeye-Security 


Irving Hansen, head of the farm fire 
underwriting division of Hawkeye- 
Security and oldest employe in point 
of service, is retiring after 3714 contin- 
uous years of service. 

Mr. Hansen also spent four years 
with American National and three 
he in a general agency at Lansing, 
Mich. 


About 5% of Cal. 
Earthquake Loss 
Is Insured 


Insurance losses resulting from the 
earthquake last week at Eureka, Cal., 
will run not much more than $100,000, 
according to early estimates by Gen- 
eral Adjustment Bureau. 

Only a little earthquake insurance is 
carried in the area, where property 
damage will be perhaps $2 million. 

There is, however, a substantial in- 
surance loss from a fire and windstorm 
at Fullerton, Cal., and surrounding 
areas. Fullerton was severely damaged 
by a fire which was brought about by 
a 90-mile wind that knocked down 
high tension wires. San Bernardino was 
was also affected by this storm. 





North British Yule Party 


W.L. Nolen, U. S. manager, extend- 
ed greetings in behalf of management 
to the 225 who attended the Christmas 
party of Employes’ Club of North 
British group. Richard Balling, club 
president, was in charge of arrange- 
ments. 








President Ken- 
neth E. Black, left, 
presents Home’s 
annual _contribu- 
tion of toys, dolls 
and children’s 
games to Deputy 
Police Commis- 
sioner James No- 
lan, second from 
right, who accepts 
them on behalf of 
Police Athletic 
League of New 
York. The collec- 
tion by the com- 
pany’s employes 
this year totaled 
2,700. At far right 
is Everett Liteer, 
president of 59 
Maiden Lane Club, 
Home’s_ employe 
organization, and 
the children, Bar- 
bara Lopez and 
Paul Plesa, are 
members of PAL. 
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]. M. Cahill Sizes Up Problems of Automobile BI 


(CONTINUED FROM PAGE 2) 





judgment for damages arising from 
bodily injury to or death of insured. 

UJ coverage, designed to be sold to 
those who already have insured their 
own liability for what damage they 
may do to others, contains an inherent 
conflict of interests because the com- 
pany is virtually insuring the liabil- 
ity of both parties to a legal action 


and has a financial interest in each 


side. Some students of the coverage 
maintain a company would have dif- 
ficulty maintaining an impartial at- 
titude toward the uninsured inasmuch 
as it has a financial interest in the 
outcome of the case. In many instances 
it would necessarily have to be in the 
case to protect insured against a claim 
from the uninsured and would there- 
fore have an interest in both sides. 











... you can serve them better with the 

multiple line facilities of the National 

. .. whether it be a Personal Property 
Floater, Accident and Sickness Insurance 
or one of the popular new dwelling forms. 


NATIONAL OF HARTFORD GROUP 








Western Department, Chicago 
Pacific Department, San Francisco 
Canadian Department, Toronto 
Metropolitan Department, New York 


Fire « Marine + Casualty 


NATIONAL FIRE INSURANCE COMPANY OF HARTFORD 
MECHANICS AND TRADERS INSURANCE COMPANY 
FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YORK 
TRANSCONTINENTAL 
UNITED NATIONAL 


INSURANCE COMPANY 
INDEMNITY COMPANY 


Executive and Administrative Offices: Hartford 15, Connecticut 
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NEW ZEALAND 


insurance Company Limited 


United States Kead Office 
Since 187 5 
San Francis: 


R. B. Masters, U. 3. Mev. 










Such cases would present very ticklish 
problems in policyholder relations. 

The companies can be expected to 
bring forth a solution to the problem 
which will be both sound and prac- 
tical. 

The tendency toward high awards 
made by juries that are aware of the 
increased wage levels and mounting 
costs of medical care raises the pos- 
sibility that the increased limits ta- 
bles may have to be revised upward. 
The long term economic trend in this 
country is mildly inflationary and it 
would be unrealistic to disregard this 
in establishing either basic limits rates 
or the premium charges for excess 
limits coverage. 

Another important change involves 
the business machines of tomorrow, 
which give promise of reducing the 
work and the cost of handling automo- 
bile policies and of making possible 
savings that can be passed on to in- 
sured in line with the use of new mer- 
chandising techniques. It will be pos- 
sible to process policies and compile 
internal records on a mass production 
basis. 





Security-Connecticut 
Names Kirk in So. Cal. 


Security-Connecticut has named 
John C. Kirk manager of the southern 
California department, with head- 
quarters in Los Angeles and George H. 
Murdock, casualty manager of the 
Pacific Coast department. Respectively 
they succeed Ferdinand A. Hall, who 
was recently appointed associate man- 
ager of the Pacific department, and 
Alfred M. Rubens who has resigned to 
go with Argonaut group as home office 
underwriting manager. 

Also, Joseph E. Malfanti has been 
appointed assistant manager of the Pa- 
cific Coast department and Thomas C. 
O’Halloran special agent in Los 
Angeles. Mr. Murdock has been sup- 
erintendent of the liability depart- 
ment since 1948. Mr. Kirk began in in- 
surance in 1938 with Loyalty Group 
in Los Angeles and in 1946 became 
fire manager and special agent for the 
Dubuque. He went with Security-Con- 
necticut in 1947 as special agent for 
the southern California department. 

Mr. Malfanti has been with the com- 
pany since 1930 and has been chief 
underwriter since 1943. Mr. O’Halloran 
since 1948 has been special agent on 
the south coast out of San Francisco 
for the company. 


Surety Managers of N. Y. 


Elect Schmedes President 


Surety Managers Assn. of New York 
has elected Harry D. Schmedes of 
American Surety president, succeed- 
ing Edward J. Gorman of Fidelity & 
Deposit, Joseph R. Asciutto of Em- 
ployers group vice-president, and Guy 
E. Conrath of America-Associated 
secretary-treasurer. 





Great American Raises 
Schmidt to Home Office 


Great American has promoted How- 
ard A. Schmidt from inland marine 
superintendent at San Francisco to 
manager of that dqepartment in the 
home office, effective after Jan. 1. He 
will be succeeded by Ross L. Oliver, 
his first assistant. 





Ky. Casualty Mgrs. Elect 


Kentucky Casualty & Surety Mana- 
gers Assn. has elected Norman W. Wil- 
son of Employers group at Louisville 
president, Emerson Hill and Jerome 
Wilson vice-presidents, Willard M. 
Brown Jr. of Glens Falls group at 
Louisville secretary and Matthew O. 
Diggs of U. S. F. & G. at Louisville 
treasurer. 
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Morone Supervises 
AFIA in Brazil 


James A. Morone has been appointed 
supervisor of Brazil by American For. 
eign Insurance Association. His head- 
quarters are in Rio de Janeiro and he 
will supervise branches in Sao Paulo, 
Santos, Porto Alegre and Belo Hori- 
zonte. 

Mr. Morone joined AFIA in 1947 
and after a training period in the New 
York head office was assigned to Bra- 
zil where he later became manager of 
the Sao Paulo office. 


He succeeds Robert A. Cameron who | 


is returning to New York to assume 
duties at the head office. 


Kansas City Local Agent Retires 


W. R. Clarkson, local agent at Kan- 
sas City, is retiring and will make his 
home in California. The business wil] 
be continued by Roy D. Housh Jr. 
who was associated with Mr. Clark- 
son for five years, under his own name. 


WANT ADS 


Rates—$18 per inch per insertion—1 inch mini- 
mum. Limit—40 words per inch. Deadline 5 P.M. 
Friday in Chicago office—175 W. Jackson Bivd. 
Individuals placing ads are requested to make 
payment in advance. 
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OPPORTUNITY AVAILABLE 


State agents and fieldmen wanted 
to represent us in states West and 
South of Ohio, in Fire, Casualty and 
Crop Hail. We are an agency stock 
company writing standard rates and 
standard commissions. 
Write us and grow with us. 
Cimarron Insurance Company, Inc. 
Cimarron, Kansas 








WANTED 
Volume Producers for Private Passenger 
Excess Auto Liability. Modest rates, 


Bonus commissions. Sub-Standard Primary 
Liability and Physical Damage also ac- 
ceptable. Harris & Webster General 
Agency, 123 S. Main St., Mullins, S. C. 








CASUALTY UNDERWRITER 
Good position open in the downstate Illinois 
Branch Office of a midwestern stock company. 
Must have Chicago Area experience and back- 
ground in all casualty lines. Address Box C-45, 
The National Underwriter Company, 175 W. 
Jackson Blvd., Chicago, Illinois. 








FIELD MEN WANTED 


Progressive stock casualty company desires field 
men for IIl—Chicago and Suburban and Indi- 
ana territories. Ages 24-36. 2 yrs. agency or field 
exp. preferred. Good future. Profit sharing plan. 
Replies confidential. Address C-I1, The National 
i. Co., 175 W. Jackson Blvd., Chicago 
4, Illinois. 








Underwriting Superintendent 


Unusual opportunity for experienced casualty 
underwriter in Chicago Branch of rapidly ex- 
panding Hartford multiple-line stock company 
handling diversified casualty business in Mid- 
west. Replies strictly confidential. Send com- 
plete information to Box C-54. The National 
Underwriter, 75 W. Jackson Boulevard, Chicago 
4, Illinois. 








AVAILABLE 


Experienced local agency man desires position 
in southeastern states, preferably the state of 
Florida. Four years experience as manager of 
large size local agency handling all ferms of 
fire, auto, casualty and allied lines. Addvess Al! 
replies to C-53, The National Underwriter Co., 
175 W. Jackson Blvd., Chicago 4, Ill. 
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Two Chicago Insurers Illinois Tavern Men's | 
| 
. Quit Dram Shop Field Dram Shop Insurer OK'd 
a Exchange Insurance Association of Licensed Beverage Ins. Co., the re- 4 
head. ! Chicago and its running mate, Ex- ciprocal which has been in process of | 
ind he change Ins. Co., have advised agents organization by members of Licensed | 
Paulo and brokers that they will retire from Beverage Assn. of Illinois, has been | 
Hori- the writing of dram shop liability ef- granted a certificate to operate, and . 
fective Jan. 1. No dram shop liability will begin business Jan. 1. Officers | j 
1 1947 policies will be written or renewed are all members of the Tavern Owners | i 
e New pecause of adverse experience over Assn. 
o Bra- the past few years. The new company will sell dram 
ger of The companies have told agents that shop coverage to members of LBA 
one of the principal problems in only. It was organized because a good 
mn who | writing this class of business is in in- many tavern owners felt they were | 
assume | curred but not reported claims which paying more than necessary for dram 
frequently are not filed over a period shop coverage. Some of the literature | 
ranging from six months to two years sent out to induce members to con- | 
tires after the date of an alleged accident. tribute to the guaranty fund of the re- | 
After such a time it is often difficult, ciprocal contain references to “un- 
t Kan- if not impossible, to investigate and necessarily high” rates. | 
a defend an action because witnesses David M. Wilson, attorney for the | 
sh Jr. | who might have been available short- company, said: “After 20 years of | 
Clark. | ly after the accident cannot be located. struggle to protect their own inter- | 
‘name. | Another disadvantage to the dram _ ests insurance-wise the tavern owners | 
shop insurer in cases involving in- have finally arrived at a basis where- | 
juries arising out of automobile ac- in they can meet the insurance pro- 
cidents is the fact that negligence must blem firsthand, and as a result, share | 
»S be proven in automobile accidents in those gains which will result from | 
whereas in dram shop the only proof such action.” 
, oe needed by a claimant is to establish 
) Bivd. that the wrong doer was in a tavern ‘a - 
} make prior to the alleged accident. Fugina Named President | 
Many other companies have retired : 
—_ | from the writing of this class of busi- of Minn. Mutual Assn. | 
ness, including Citizens Casualty, Man- Rudolph F. Fugina of Mutual Ser- | 
hattan Casualty, LaSalle Casualty, St. vice Casualty of St. Paul, was elected | 
E Paul-Mercury Indemnity and Car president of Minnesota Assn. of Mutual | 
& General. _ : Insurance Companies at the annual 
anted meeting at Minneapolis. 
t and SS Howard Whalen, president of Far- | 4 
. mers Home Mutual of Minneapolis, | 
y and Kansas City Casualty & was elected hier ganna ss and Hjal- | 
mer L. Hrermstad, president of Citi- 
ter Surety Men Elect Parker zens Fund Mutual of Red Wing, 
— Harry Parker of Maryland Casualty secretary -trenaures. E. Hans ard 
was elected president of Casualty & Directors are J. ecceiag* Har 4 
Surety Underwriters Assn. of Kansas Paul Mutual Ins. Co.; Harry Hord, St. : , : 
| City at a meeting there. Other officers aul Mutual, and Gordon W. Grimm, . ee Mighty good business for you— 
Inc. are: ae Seen these private and corporate plane 
| Frank Toerman of Thomas McGee — owners. 
——— | Hubbard a Gamat ae pa Illinois 1752 Club Sets High time vou got your share of this 
| vice-president and Virgil Dow of R.B. Educational Meet Dates business. ; 
~~] | Jones, secretary-treasurer. atid: die dita at tie ™ And, it’s a mighty smart idea to wrap 
ssenger meeting at La Salle, Il., completed | ay elearg. pe neon 
Been | State Farm Cuts W. Va. PHD Rate plans + a 1954 ree ag —_ a _ gS 7 Say ns ne 
rimary gram. In the planning stage for the las right down the e. Agents s 
se yee’ ao 7 a ae site PHD three months, the final program in- | much easier to handle an entire account 
“C. | | tates in West Virginia. In the Charles- cludes a “cast” of 50 field men and with just one company. 
~=———=J | ton area, collision rates on private Vatous company men from several Our agents have no difficulty placing 


_ . , oOo ‘ ° . . 
= cane gpl meine Inga Ee ogee The educational program will be Aviation Insurance with us. After all, 


on $25, $50 and $100 deductible col- held in three sections of Illinois— we're in the INSURANCE business 
= lision, respectively. Elsewhere in the Orthern, central and southern—Jan. and if we can quite capably insure a 





Minois | ie : 18, 19, 20. It includes comprehensive 

state, collision reductions range from ? eee Pp an’s se, Cé at : oF - 
i back, || 73% to 12.8% & general liability, workmen’s compensa- | man’s house a. ag te mg other pos 
: ‘ 8%. _. @ - : siete emp re eeuete 
ox C-45, Comprehensive rates are down 15% 'On, a question and answer period on we. . ay " = _ 
175 W.|| throughout the state for private pas- @ll auto and casualty problems, dwell- his (or his company’s) airplane: 


senger cars and 25% for commercial 8 forms 49-D, E, S, T; and home | 


vehicles. There are also reductions on ©Wners policies. | 
collision rates for commercial vehicles. Meetings will be held as follows: 





We'd like to hear from you if you have 


























—— Southern—Belleville, Jan. 18, Hotel | any Aviation problems. 
Belleville; Marion, Jan. 20, Hotel 
res field Marion. | 
ad tadk Central—Decatur Jan. 19, Hotel Or- | | 
or field - 
= ‘cs | | PRESENT OPENINGS | 230; ?eors, Jan. 18, Hotel Pere Mar ROYAL: LIVE RPCOL 
Nationa . 
: Northern—Moline, Jan. 18, Hotel 
Chicago ‘ ’ ’ 
; BOND FIELD LeClaire; Rockford, Jan. 19, Hotel 
Faust; Aurora, Jan. 20 Hotel Leland. 
H. O. Bond Claim Mgr......... $10,000. ; Cree Cl 2qawveCe C/2 @COad p 
mt. ©, Bone Und... icccccccs 10,000. . 2s Ne , 
t “Serer port 10.000, | West Virginia OK’s CDP - 
ity |, | Br: Bond Mar... 0.2.2.0 - eee ,000. these 
ide @ Asst. H. O. Bond Mgr........... 10,000. West Virginia has approved the CASUALTY ®* FIRE * MARINE* SURETY 
in Mid. Br. Office Bond Und........... 8,000, | comprehensive dwelling policy recom- 150 WILLIAM ST., NEW YORK 38, N. Y. 
nd com. Bond Special Agent............ 7,500. maneee by Saarneen surance Ad- ROYAL INSURANCE COMPANY, LTD. © THE LIVERPOOL & LONDON & GLOBE INSURANCE COMPANY LID. © ROYAL INDEMNITY COMPANY 
National visory Group and filed by West Vir- : ae , aetna “ ee QMPANY © STAR INSURANCE 
Chicago Th 5 tend eae sinia Insvecti Bure: National B GLOBE INDEMNITY COMPANY © QUEEN INSURANCE COMPANY OF AMERICA © NEWARK INSURANCE COMPANY © STAR INSURANCE 
fg Tae ane OF Rene pantions epen com Fee no ee >. S “et Tati scat COMPANY OF AMERICA © AMERICAN AND FOREIGN INSURANCE COMPANY © THE BRITISH & FOREIGN MARINE INSURANCE 
ammameianeal | you have qualifications for any of these — —. nlan shay? larine ee COMPANY LTD. © THAMES & MERSEY MARINE INSURANCE COMPANY, LID. © VIRGINIA FIRE & MARINE INSURANCE COMPANY 
iat Seiteiailiiies Kleene atin te ae, Bureau. = e policy now has peen ap- 
——s | — proved in Alabama, California, Con- 
ranged through necticut, Delaware, Georgia, Illinois, 
position Iowa, Indiana, Kansas, Kentucky, 
state * FERGASON PERSONNEL Louisiana, Maine, Maryland, Mich- | 
ed St igan, Nebraska, New York, Oklahoma, | 
dress All | 330 S. Wells Street Chicago 6, Illinois | Pennsylvania, Rhode Island, South | 
iter Co., HArrison 7-9040 Carolina, Tennessee, Vermont and | 





| West Virginia. 
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XCELLENT CASUALTY YEAR 





—_—_— 


Hurricanes Sweep Away Profits of Fire 
Reinsurers, Blow in Many Problems 


BY KENNETH O. FORCE 


This will be an excellent year for 
casualty reinsurance, but the profits 
of the fire reinsurers were blown away 
by Hurricanes Carol, Edna and Hazel. 
In fact, the problems posed by furious 
winds in populous, high value, heavily 
insured regions are seriously concern- 
ing both primary insurers and rein- 
surers as the worst wind and hail year 
in the history of the business closes 
out. 

Many executives in the business now 
place the total loss from the three 
hurricanes at $300 million or more 
than 1 million losses, though the early 
informed estimate of $225 million was 
grounded on the assumption that coast- 
al losses would be adjusted on a clear 
demarcation between water and wind. 

About half of the total loss will be 
paid by the catastrophe reinsurers. An 
informed estimate places the loss to 
London Lloyds at $105 million. Excess 
Management is said to anticipate $25 
million, and perhaps something more 
than $5 million will be paid by the 
reinsurance division of North Ameri- 
ca, the Inter-Ocean pool, Amrico the 
mutual pool, the three of which write 
a fair amount of the cover, and the 
other fire reinsurers, which write, in 
general, a modest amount. Lloyds, Ex- 
cess Management and the others paid 
about half of the $200 million EC loss 
in the 1950 northeastern windstorm. 
One fire reinsurer which writes a mod- 
est amount of catastrophe paid about 
half of its hurricane losses for 1954 on 
treaties and the other half under catas- 
trophe covers. The fire reinsurers in 
the U. S. hit their own catastrophe cov- 
ers, but, it is said, not hard. 


The fact that catastrophe covers will 
pay about half the hurricane bill this 
year is somewhat surprising, in view 
of the fact that after 1950 they in- 
sisted that primary insurers increase 
their retentions. At the same time, of 
course, they increased the rates, and 
the bill for this kind of protection, 
which all companies except the largest 
feel they must have, has come to rep- 
resent, as is natural under the circum- 
stances, a very, very large amount of 
money. 

The 1954 experience has left the 
market for catastrophe covers in what 
might be described as a state. Tight 
since 1950, the rates have been boosted 
sharply. American reinsurers have 
been inundated by requests to write 
the cover. In some instances brokers 
have offered to handle such business 
without commission. One catastrophe 
market has asked one company to in- 
crease its retention from $250,000 to 
$400,000, and is asking more than 
twice as much premium as it did a 
year ago. That is regarded as typical. 
Some companies that might be des- 
cribed as medium sized are going to 
have to pay all the way from $400,000 
to $750,000 in premiums for excess of 
loss wind protection. 

It is perhaps natural that some, pro- 
bably many, of these covers have not 
been finally closed, they are being 
negotiated and this may require a con- 
siderable time. However, the price 


for keeping the catastrophe reinsurer 
on the cover even on an interim basis 
of a few weeks or months is the dou- 
ble or higher figure. 


London Lloyds, which is, of course, 
the big market for catastrophe, is said 
to be uneasy about the situation. It is 
not quoting on covers for some com- 
panies it previously wrote and is said 
not to be writing any new ones. The 
rates are going up even for companies 
not operating in the east, though of 
course a great deal less than for in- 
surers with heavy liabilities in the 
east, northeast. 

Some reinsurers believe that the 
wind difficulty in which reinsurers 
and insurers find themselves today is 
brought about by retentions that have 
been and still are too low. Almost any 
hail storm of any consequence, or a 
good sized wind (not a hurricane or 
even tornado) will nudge the catas- 
trophe cover. Thus the catastrophe 
covers have become, what they were 
not intended to be, working covers. 

Because of the increasing frequency 
of the giant storms in property rich 
areas, the enormously expanded num- 
ber of insured, and other factors, the 
catastrophe markets today are think- 
ing not in terms of recovering their 
losses in six to seven years but in three 
or four years, or sooner. In view of the 
storms themselves, this may be only 
realistic. Perhaps the solution is a 
much larger retention than has here- 
tofore been considered reasonable. 
Certainly the insurers faced with 
enormous premiums for the cover are 
not simply going to pay it, not with- 
out attempting to find some more rea- 
sonable way out. 

Each time there has been one of 
these big storms, more EC goes into 
effect, and a lot of new coverage has 
gone on the books since Carol, Edna 
and Hazel. The insurance bill for each 
storm is simply enormously greater 
than the last one. 

. o . 

Most catastrophe contracts have con- 
tained a provision for reinstatement 
after loss. In the American market 
this reinstatement has been at a price 
of a premium that was prorate; that 
is, if half the cover were used up on 
Jan. 1, it would be reinstated for half 
the premium, or if half the cover were 
wiped out by a storm June 30, it would 
be reinstated for one-quarter of the 
original premium. If the cover were 
wiped out, the insurer would pay the 
reinsurer a complete additional pre- 
mium, but at the last rate. London 
Lloyds has provided one free rein- 
statement. The theory behind the rein- 
statement procedure has been to ena- 
ble the reinsurer to get off the con- 
tract or get new (and larger) money 
after being hit no more than twice in 
one year. 

However, London Lloyds, it is said, 
no longer will reinstate free. 

EC rates, the reinsurers believe, are 
simply too low. The business is just 
beginning to get a taste of the enor- 
mous liability represented in the cov- 
er. Obviously, rates are going to have 
to go up and go up a good deal. Yet to 
do this is not easy. If the reinsurers 
have a problem with establishing a 
time limit for recouping this year’s 
losses and getting enough to pay next 
year’s probable ones, how long should 
the primary writers gear their re- 
covery to, in setting up rate increases? 
A current joke is that 1955 is the year 
when agents will begin to ask in- 
sured, after selling him EC, if he wants 


fire insurance. 

Experience in several of the states 
battered by the hurricanes is so ter- 
rible that the business believes it can- 
not ask for the indicated rate in- 
creases, with any hope of getting them. 
The hurricanes hit hard in South Ca- 
rolina, North Carolina, Virginia, Mary- 
land, Delaware, District of Columbia, 
New Jersey, Pennsylvania, New York, 
Connecticut Rhode Island, Massachu- 
setts, Maine, New Hampshire and Ver- 
mont. 

Should the insurers do something be- 
sides increase the price? They have al- 
ready taken tree coverage out of the 
broad dwelling forms, and it will go 
out of the packages, if it is not al- 
ready out. But executives also are 
studying a mandatory deductible, the 
possibility of a $100 instead of a $50 
deductible, and whether or not a 
coastal zone might be justified by the 
weather and wind force and if so, 
whether a zone rating approach would 
be workable or desirable. They recog- 
nize the real dangers of pricing EC out 
of the mass market. 

These suggestions are troublesome in 
themselves. For example, the business 
never has been able to adopt a clear 
policy on deductibles; there are man- 
datory and optional ones, state to state, 
and in some states none at all. There 
are arguments pro and contra deduc- 
tible. Some don’t believe in them on 
the theory that a $50 deductible is so 
small in view of today’s prices that 
the insurer is bound to pay most losses 
anyway. The business might as well 
stick to full cover and get the money 
for it. Some oppose mandatory de- 
ductible because it is mandatory. 

The possibility is that the weather 
pattern is changing and that the most 
populous, most property valuable and 
most heavily insured areas of the U. S., 
the east and northeast, have become 
subject to recurring hurricanes and, 
even more unusual, tornadoes (as at 
Worcester, Mass.). Hurricanes hit in 
1938 and 1934, big wind in 1950, and 
three in 1954. If this is the case, and it 
is being studied, then should the busi- 
ness establish a zone that would take 
in an area from the seacoast to some 
distance inland? There is some evi- 
dence that the force of the wind is 
greater as these violent storms move 
from water onto land, and the problem 
of wave wash damage is a tough one 
which might be helped by a coastal 
zone. 

However, if the insurers set up a 
coastal zone, a Carol or Hazel in the 
series of metropolitan complexes of 
‘Baltimore-Washington, Philadelphia- 
Camden, New York-Newark could, 
would, cost insurers so much, the price 
of EC would be too great to get the 
loss back from insured in the zone for 
years. But with a high rate zone, per- 
haps accompanied by a deductible, 
would insurance departments permit 
companies to put part of the increase 
in rate necessary to recoup on the re- 
mainder of those states? In other 
words, zoning, which would have to be 
precise, might freeze the insurers into 
an uncomfortable situation, and this 
would not be desirable, especially in 
view of the vagaries of the weather. 

A few large regions for rating EC 
over the U. S. have been discussed, but 
these would be difficult to establish 


and maintain because of segmentation 
into states with individualistic con- 
trols. 

A few years ago Texas was the 
nightmare of the EC insurers. Then 
the hurricanes began to hit Florida. 
Now it is the north central and New 
England coastal regions. It used to 
be Oklahoma, Kansas, etc. for torna- 
does, then one hit Worcester and en- 
virons. It used to be and still is the 
midwest for hail, but severe hail 
storms have hit Buffalo and other eas- 
tern areas in the past couple of years. 

Not long ago one reinsurance man 
said to another that he would like to 
trade some Pennsylvania business for 
some Oklahoma volume, to EC 
spread. 

No one seems wholly optimistic that 
insurers will pay the wind losses of 
Hurricanes Carol, Edna and Hazel and 
not pay any wave wash damage. The 
difficulties inherent in wind-water 
damage have the insurers on a fairly 
hot griddle. No one is naive enough to 
believe that companies will not have to 
pay a good deal of such damage, 
though so far the insurers are stick- 
ing to the contract and exclusions. 
Most of the unadjusted losses at year 
end were of this kind. It is hoped that 
along in early spring, when things may 
be going fairly well for the insurers, 


Cpt 
get 


one will not start paying wave wash 
claims and pull the plug out of the 
dike. If this occurred, the business 
might have to turn to coastal zone 


rating and big mandatory deductible. 

Another way out of this difficulty 
now being discussed is to offer wave 
wash cover. EC would become a 2- 
part form: (1) wind and (2) wave 
wash. Insurers would charge what the 
coverage was worth. Very likely this 
would be an extremely high price com- 
mensurate with the risk and more 
than anyone would pay. But its avail- 
ability and the clear distinction the 2- 
part cover would establish between 
wind and water coverage would, some 
believe, solve in advance what prob- 
ably is the most serious public rela- 
tions problem in these mounting ca- 
tastrophes. 

Unquestiona'’bly the business has on 

(CONTINUED ON NEXT PAGE) 








International Producers 
Plan Congress in 
Brussels May 23-25 


Bureau International des Product- 
eurs d’Assurances et de Reassurances, 
an international union of insurance 
producers known as B.I.P.A.R., will 
have an international congress in Brus- 
sels May 23-25. 

The organization, formed in 1937, 
was designed to work out a common 
program related to the organization, 
the coordination and improvement of 
standards of the profession; to join en- 
deavors to materialize the program in 
every country and to unite to counter- 
act against opposition from outsiders. 

At the congress not only members 
of the affiliated associations will be 
welcome but any insurance or reinsur- 
ance intermediary of any nationality. 

The program will include talks on 
“Friendship in Business”, conditions 
applying to professional capacity, old 
age pension and security for insur- 
ance intermediaries, B.I.P.A.R.’s tour- 
ist’s aid card, and accident prevention. 

Compagnies Belges d’Assurances 
Generales will give a reception on the 
evening of the second day and the af- 
ternoon of the third day will be taken 
up by a sightseeing tour of Brussels. 
The congress will close with a banquet 
and ball. 
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its hands a tough PR problem. Many, 
perhaps most, insured along the coast 
that were involved in the 1954 hur- 
ricanes, believe they bought hurricane 
insurance when they purchased EC. 
Agents may have sold it to them ori- 
ginally as hurricane insurance. Any- 
way, that is what they thought they 
had, or hoped they had, or now insist 
that they bought. The recollection of 
many insured who underwent serious 
wind-water, water-wind damage is 
that the wind did the damage before 
the sea water arrived, even where the 
structure disappeared entirely during 
the hurricane. These claims are being 
made and pressed. On one island in the 
Atlantic, following Carol, the word 
went around not to worry. Most peo- 
ple had hurricane coverage, it was 
said. It was a bad day when they found 
they didn’t have wave wash cover, 
and insurers will not hear the last of 
it for a long time. This experience had 
its counterpart along most of the af- 
fected coast line. 

This has created a tough atmosphere 
in which to ask for, and in which com- 
missioners will have to approve, rate 
increases double and more what they 
have been. Rate increases of such size 
have been asked (and were expected 
to be approved before year end) in 
Connecticut, Massachusetts, Rhode Is- 
land and Maine. Because all the ex- 
perience from Carol and Edna in New 
England was not in at the time of rate 
increase requests and because of the 
practical difficulty of getting all the 
justified increase at one time, these 
(and perhaps others in the making) 
were regarded as interim increases, 
not as great as needed, but badly 
needed and as soon as possible. 

The problem of wind is much the 
same for insurer and reinsurer. 

Up to now the small stock and mu- 
tual companies have been able to 
maintain a fair degree of security be- 
cause they selected business carefully 
and had a good fire loss record. How 
can they select business so as to keep 
their EC losses down? They can’t. 
They can’t establish an underwriting 
policy now for fire only that will pro- 
tect them on EC. And since there is 
hardly a fire policy written today 
without EC, their difficulty is appa- 
rent. More and more lenders are re- 
quiring EC and can be expected to 
put on even more pressure after 1954 
experience. 

Before the advent of EC, the con- 
flagration hazard was an ordinary 
one; it could be guarded against by 
the prudent underwriter. But $300 
million in losses in six weeks of one 
year that hit careful and careless 
underwriters willy nilly? The dwell- 
ing class, around which many mutuals 
have built their business, now is def- 
initely in the catastrophe category. 

Under EC there is no relation be- 
tween premium and potential loss; 
every risk is hit. An underwriter can 
tell when he has too much liability in 
a conflagration area, but there is no 
way to determine what a catastrophe 
area is with respect to EC. 

It is estimated that 90% of the losses 
by number were on dwellings. The 
question many are asking is whether 
the dwelling class is any longer “pre- 
ferred business’? The problem of EC 
is accentuated by the big storms. The 
public becomes loss conscious, and in 
between the big disasters any ordinary 
gale will produce claims for blown off 
doors and shingles, broken windows, 
etc. In 1953 the loss ratio in New Jer- 
sey, where there were no “storms”, 
was over the line into the red. 


Undoubtedly small companies can 





continue to buy catastrophe cover—at 
a price; and if insurers get anything 
like the increase in rates they need, 
the future is not all black. It would 
certainly go hard with the smaller in- 
surers if they couldn’t buy the pro- 
tection, and it is not impossible that 
the price may be so high that a com- 
pany could be forced to quit writing 
EC. 


One problem that the business 
thought it had prepared for but had 
not because of the size and extent of 
the hurricane damage, was the ina- 
bility of the business to cope with loss 
settlements. Losses in Carol, Aug. 31, 
are still unsettled. This problem might 
be solved pretty largely by a big de- 
ductible. The proportionate cost of 
settling losses under $50 is very high, 
and on losses of less than $100 high 
enough. 

Even with the hurricanes, a few 
fire reinsurers will show a slight pro- 
fit for the year, but these are few and 
they are the ones that did not write 
much catastrophe cover. The reports 
on volume vary. For some of the fire 
reinsurers volume is off as much as 
three to five points (including year 
end portfolio adjustment), while for 
others volume is up, as much as five 
points. The pressure of competition 
and modification of price to get busi- 
ness have produced some changes in 
accounts, so that there has been per- 
haps more than the usual shifting in 
business. 

Competition in the fire field con- 
tinues to increase. The direct writers 
are back in the picture asking for 
reinsurance business; several fire in- 
surers have entered the U. S. and are 
corapeting for business, attracted by 
the long term of profit. There has been 
an increase in reciprocal business be- 
tween primary insurers. This field now 
constitutes pretty much a_ buyer’s 
market. However, fire reinsurance 
would have been profitable again this 
year if it had not been for the hurri- 
canes. 

e e . 

In spite of increasing competition in 
the fire field, the old line fire rein- 
surers seem to be keeping ahead. At 
least, they are not getting sucked into 
improvident deals with which they 
were plagued a few years ago. Not all 
of the newcomers into the field have 
‘been so wise. Fire rates continue 
under pressure as more rates are re- 
duced across the country, and of course 
the pressure on commissions has been 
the other way. But there could have 
been considerably more deterioration 
than there has been. 

Over the long term, some observers 
expect the fire business to get more 
and more down to an insurance mar- 
gin of operation. The business has 
been operating considerably above 
such a margin for several years. Fire 
experience has improved. New con- 
struction has helped reduce the inci- 
dence of fires by producing more 
pride and care and there has been a 
vast improvement in fire fighting 
equipment. 

One reason given for the fairly sat- 
isfactory maintenance of volume is 
that though insurance to value was 
readjusted quite a bit after the second 
war, this did not occur to the same de- 
gree and with the same speed after 
the Korean war. Consequently in- 
surance still is being increased to cov- 
er modern prices. 

The underwriting profit in casualty 
naturally varies, company to company, 
but 3 to 6% will cover the showing of 
most of the reinsurers in this field. 

(CONTINUED ON PAGE 24) 
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Review of Year in Europe 





Abroad Competition is for Fire Treaties, 
Experience Good for Reinsurers 


By L. TYTENS 

(L. Tytens of Belgium comments in 
the following article on some of the 
features of reinsurance on the conti- 
nent. In former years the late W. Juul, 
reinsurance editor of The Reveiw of 
London contributed his views of rein- 
surance abroad.) 

The question has often been asked: | 
how old is reinsurance? One may ex- 
pect reinsurance to be as old as in- 
surance itself. When an underwriter 
discovered that he was too heavily 
committed on any particular venture, 
or that he had obtained a rate of pre- 
mium far in excess of a normal rate, 
he would be tempted to discharge him- 
self of his liabilities. 

There is apparently no positive proof 
of reinsurance as far back as the eighth 
century when in this part of the world 
we find the first notions of insurance 
(in the accepted rules of seafaring 
trade the notion of general average 
was already embodied); we must wait 
until the second half of the 16th cen- 
tury to be confronted with positive 
proof of reinsurance transactions. A 
decree taken out in 1551 to regulate 
marine insurance made specific pro- 
visions for reinsurance. A_ primary 


try to reduce the importance of cur- 
rency exports. Those may not be the 
exclusive reasons why apparently un- 
needed reinsurance facilities are main- 
tained, but I think I can leave it at 
that. So in those circumstances what 
is the present picture of reinsurance 


business? When we scrutinize the po- 
sition it is, I believe, possible to ex- 
press the opinion that there are four 
groups of reinsurers: 

—Those underwriters who, since 
insurance itself came into being, have 
accepted liabilities on their own terms 


whether it was as primary under- 
writers or as reinsurers. In this group 
are to various degrees the majority of 
insurers, who do not style themselves 
“reinsurers”. 

—The insurance offices that have, to 
a certain degree, through reinsurance, 
mainly treaties, expanded their busi- 
ness abroad; among them are com- 
panies that barter, under the present 
circumstances, first class first surplus 
treaties or other first surplus treaties, 
of which perhaps a not unimportant 
fraction are unbalanced. Such business 

(CONTINUED ON THE NEXT PAGE) 
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insurer was authorized to reinsure on 
conditions that the reinsurance policy 
embodied the full particulars of the 
original policy and that the reinsur- 
ance contract be registered. 

. . + 


Since those far away days recourse 


to reinsurance has expanded to a tre- | 


mendous extent. In the early 19th cen- 
tury, when reinsurance treaties were 
entered into between companies, the 
main reason was apparently to obtain 
business from districts where the rein- 
suring company was not operating di- 
rect, or to become involved in business 
it could not obtain by direct under- 
writing. A large volume of business 
underwritten in Europe by British of- 
fices until the end of the last century, 
it may be assumed, was by way of 
reinsurance. 

But in those days reinsurance fol- 
lowed very closely the initial princi- 
ples. The primary underwriter mainly 
aimed, through reinsurance, at avoid- 
ing catastrophic losses. Gradually, the 
implied needs of reinsurance have al- 
tered and this through various causes, 
one important factor being perhaps 
that Vhabitude est wne seconde nature 
(habit is a second self). An under- 
writer, once he has an opinion about 
what maximum loss he can sustain, 
will not readily alter his idea, and 
this is how we have at present such 
a large volume of reinsurance business 
available. 

7. 7 . 

Had net retentions of ceding com- 
panies followed a proportionate in- 
crease compared with the growth of 
the business from a two sided point of 
view of territorial expansion and mate- 
rial increases of values at risk, hard- 
ly any of the present surplus treaties 
would have to be maintained, for the 
sake of technical considerations. But 


reinsurances are not taken out exclu- 
sively from a technical point of view. 
More and more primary underwriters 
are confronted with demands for re- 
ciprocity from old standing relations 
and, in addition, in these days of re- 
companies 


strictions on remittances, 
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(CONTINUED FROM PRECEDING PAGE) 
in turn feeds the balanced first surplus 
treaties. 

—The professional reinsurance com- 
panies. Those are the companies, 
muainly in those countries where it is 
not normal for brokers to come into 
negotiations, that help spread the 
risk and enable primary insurers to 
accept much larger gross lines. 
—Reinsurance companies that have 
been started by primary insurers 
either under government protection or 
otherwise. 

So, when commenting on figures in 
connection with over-all results of 
reinsurance business, one has to try to 
assess how the business ceded by way 
of reinurance is shared between those 
four groups. Many reinsurance bodies 
of recent formation would have to be 
entered in the fourth group because 
many many of them receive from 
their sponsors, either under voluntary 
arrangements or under legal provi- 
sions, a large volume of business on 
terms and conditions that are general- 
ly more economical than the original 
cost to what is technically termed 
“ceding companies”. The business of 
those bodies has something in common 





with brokers’ business since they very 
often accept large commitments which, 
as a matter of course, they must re- 
trocede, against not only an overriding 
commission but also against reci- 
procity. 

We find for instance in this group 
the French government’ sponsored 
Caisse Centrale de Reassurance. An 
analysis of its 1953 balance sheet 
shows business ceded under provision 
of law, by companies operating in 
France, other than nationalized com- 
panies, as $19,020,200. On this com- 
missions paid were $6,455,600, claims 
and reserves were $10,270,000, and 
profits were $2,294,600. 

On those figures retrocessions were 
made of $1,145,400; commissions, $222,- 
880; claims and reserves, $436,900; and 
profits, $436,840. 

Considering the small volume of 
premium retroceded, and the small 
ratio of commission received one gets 
the feeling that “Caisse Centrale de 
Reassurance” seeks security, on that 
part of their business, in stop loss and/ 
or excess of loss treaties. 

But this government organization 
does not rest on its laurels. It has 
shown initiative and operates in the 
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manner followed by any other insur- 
ance or reinsurance company. I am 
rather inclined to call it an “insurance 
company”, since it gets the bulk of 
its business on a quota share basis 
at a cost which may be well below the 
cost to the primary insurance com- 
panies compelled by law to give it 
those risks. Under those circumstances 
what may be considered the business 
of its reinsurance department is for 
1953: Premiums, $12,309,600; commis- 
sions, $3,585,700; claims and reserves, 
$8,200,700; and profit, $523,200. 

On that part of the business the 
following grouped retrocessions were 
recorded: Premiums, $3,908,500; com- 
missions, $1,143,600; claims and re- 
serves, $2,625,600; and profit, $139,300. 

This compares very well with any 
one reinsurance account. 


If it is allowed to class this organi- 
zation with direct writing companies 
then we find that the Compagnie des 
Assurances Generales of Paris has the 
largest incoming reinsurance account, 
not only within the group of French 
direct writing companies accepting 
reinsurance business, but also com- 
pared with French professional rein- 
surance companies. Premiums received 
under incoming reinsurance treaties 
was $16,349,300 in 1953. Outgoings by 
way of reserves and claims paid 
were $9,596,620; balance, $6,752,680. 

Commissions paid to ceding com- 
panies are not stated, but if we as- 
sume that they may be as high as 35% 
of the premiums. considered this 
would leave a profit balance of about 
6.2%. 

Figures applying to incoming rein- 
surance business accepted by a small 
number of French companies, in ac- 
cordance with the 1953 balance sheets, 
including Assurances Generales of 
Paris, are: Premiums received on in- 
coming reinsurance treaties, $26,409,- 
600; reserves and claims paid,$16,440,- 
800; balance, $9,968,800. 

Commissions paid on this business 
are not recorded separately, but sup- 
posing this to be roughly 35%, the 
profit would amount to only about 
2.2%. In this group is one company 
with a claims ratio of 75. 


Six French professional reinsurers 
belonging to the third group have re- 
corded in their 1953 balance sheet a 
gross premium income of $29,515,000 
and net retained of $20,871,500. Gross 
claims settled is not stated, but what 
is apparently net retained claims 
amounts to $7,954,500. This accounts 
for only 38% of the net retained pre- 
mium. When one considers the gross 
premium and loss reserves, we find 
that the increase, compared with in- 
coming reserves, takes only 10% of 
the gross premium and we may con- 
fidently guess that the same would ap- 
ply to the net retained account. This 
brings us to claims and reserves cost- 
ing less than 50% of net retained pre- 
mium. It may be concluded from all 
these figures that in 1953 French in- 
coming reinsurance business exper- 
ienced a quite good profit. It must be 
stressed that the importance of the 
fire risk premiums would be in excess 
of 50% of the total premiums con- 
sidered. On a sound fire account an 
over-all profit of 10% may, since the 
end of the last war, be considered as 
quite normal. When all the premiums 
considered are added up, we reach a 
total of $103,603,700 and it may be 
assumed that casualty and marine 
would not show the same bright pic- 
ture. 


From figures gleaned out of a num- 
ber of balance sheets for 1953 pub- 





lished by French companies and taken 
at random, the total premium given 
off by way of reinsurance works out 
at about $84,610,900; claims and re- 
serves amounted to $51,428,300 or 
about 60%. Taking as a basis com- 
mission of about 35%, there is a bal- 
ance in favor of reinsurers of about 
5% and again fire risks would supply 
the lion’s share of the profits. But if 
casualty showed a less favorable re- 
sult than fire, owing to the long delays 
in settling claims, reserves held are a 
source of interest, and this may very 
well represent about 4% on any one 
year’s premium income. The gross pre- 
mium income for the companies con- 
sidered in those figures was about 
$275,160,000; in which an unknown 
amount of life business is included. 

Still considering French insurance 
business, here are a few figures taken 
out of official records for 1952. 

Gross premium receipts, _ direct 
business, amounted to about $476,800,- 
000,claims cost was about 40%, com- 
missions represented about 20%, ex- 
penses about 20%, increase in re- 
serves about another 20%, with the 
over-all result a deficit of a fraction 
of 1%. 


Motor car premiums amounted to 
$165,450,000; claims, 43%. Fire pre- 
miums amounted to  $133,473,900, 
claims 28%. Marine premiums were 
$61 million, claims 57%. 

One may suppose that for this last 
class of business, premiums shown 
are net of commission, premiums ceded 
to reinsurers amounted to $174,500,- 
000, claims 46%; incoming reinsurance 
premiums, $97,179,000, claims 44.3%. 

The 1953 balance sheet of Cam- 
pagnie Swiss de Reassurances, at 
roughly $1 for four Swiss francs, 
showed gross premiums; excluding 
life, of $149,715,500, claims 51.5% pre- 
miums retroceded $37,142,760, claims 
48%. Bringing reserves up-to-date re- 
quired about 6% on gross premiums. 
Commissions on net retained premium 
was 36%. 

Original commission, it may be ex- 
pected, would be higher, since from 
the total amount of commission en- 
tered in the balance sheet, overriding 
commission on retroceded premium 
has been deducted. But this would 
mean a Slight difference only. 

As to Munchener Ruck at the time 
of writing the 1953 balance sheet had 
not been issued. The 1953 gross pre- 
miums will amount to more than 2.5 
times the 1948 premium at about $68 
million. It is reported that the 1953 
account shows a comfortable profit. 

Having considered all those figures, 
which supply a fairly general outlook 
on reinsurance business in the imme- 
diate past, what conclusions can we 
draw therefrom? I can but remain of 
the opinion that among all reinsur- 
ance business transacted, there is a 
very large volume of business that 
will, under present circumstances, 
show a steady profit for a number of 
years. This class of business consists 
mainly of first surplus fire treaties. By 
the time those treaties will either have 
disappeared from the market or have 
deteriated through other causes (in 
creased net lines of ceding companies, 
enhanced commissions, inclusion of 
catastrophe risks, extended guarantees 
going together with lower rates of 
premium), the other main branches 
marine and third party motor risks, 
will have improved. 

Reinsurance business world wide 
leaves a margin of profit to the rein- 
surers, and may be expected to do so, 
even under present circumstances for 

(CONTINUED ON PAGE 24) 
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American Casualty Reinsurance Market 


It Is Ready and Eager for Business 


By ROBERT L. BRADDOCK, 


Executive Vice-president, 
General Reinsurance Corp. 


This is the talk delivered recently 
before the all industry dinner spon- 
sored at Los Angeles by the Pacific 
CPCU chapter. 

Reinsurance as used on casualty 
lines falls into two general classifica- 
tions—treaty and facultative. Treaty 
coverage is just what the name im- 
plies. The reinsur- 
ed and reinsurer 
agree that the for- 
mer will cede and 
the latter accept li- 
ability on future 
exposures, the ex- 
tent of such rein- 
surance being de- 
termined by a pat- 
tern set forth in 
the treaty. The 
method of premi- 
um computation 
and rates are mu- 
tually accepted in advance. Broadly 
speaking, there are three types of trea- 
ty reinsurance, each widely used and 
each filling a specific need of the pri- 
mary writers. By far the largest vol- 
ume, since all companies carry it, is 
excess of loss reinsurance. While there 
are modifications to fit individual re- 
quirement, a simple explanation is 
that the reinsured holds the lowest 
level of the loss up to an agreed figure 


R. L. Braddock 


tention—and the reinsurer assumes on 
a blanket basis the excess over the re- 
tention. This form of coverage enables 
the primary writer to confine the fluc- 
tuations of loss ratio to the working 
level of his portfolio, where it is more 
likely to be stable, and eliminates the 
shock of the severe or catastrophic 
event. 

Surplus share reinsurance is prin- 
cipally used in the fidelity, surety, ac- 
cident, and burglary lines, and differs 
from excess of loss in that the reinsur- 
ers participation is a fraction or a mul- 
tiple of the retained amount of the 
originating company and is always in 
the same loss level. It has a useful ap- 
plication where the line is one on 
which it is anticipated the loss, if any, 
will be total or at least very large and 
in some other cases where capacity to 
assume a particular class of business is 
a problem. 

The third type of treaty reinsurance 
is quota share. The reinsurer and the 
reinsured participate on an agreed 
split of the business from the ground 
up. Its principal use is to enable a new 
company to mitigate the effect of the 
unearned premium reserve and the 
operation of Schedule P on its surplus 
position. For the same reasons, quota 
share is also valuable to a company 
when it wishes to assume a volume be- 
yond normal and wants to cushion the 
effect. Since quota share is basically 
use of the capital structure of the re- 
insurer, it may or may not have an 


Facultative reinsurance may take 
the form of any of the covers written 
on a treaty basis with the difference 
that it applies specifically to one or a 
limited number of identified risks. It 
has been in this field that the great as- 
sociation of Lloyds has been preemi- 
nent, for individual risk treatment re- 
quires flexibility and imagination to a 
high degree. Until this year, there had 
been no domestic market free and open 
to all companies but now one has been 
established. A domestic facultative re- 
insurance market has the advantages 
of speed, local knowledge, and admis- 
sibility for financial statement pur- 
poses. Every casualty company has an 
underwriting program designed to pro- 
duce for it a portfolio of business of a 
definite character. Yet risks are sub- 
mitted by good producers outside that 
pattern and often facultative can be 
used to preserve the balance within the 
company’s book while retaining the 
producer’s enthusiasm by providing a 
market. Aside from the unusual risk, 
facultative is used to provide high 
limits or in some cases to protect the 
automatic treaty facility. 

This outline of the casualty covers 
and their uses probably suffers by 
over-simplification, but I hope it pro- 
vides a background for the remarks to 
follow. 

It has been said that a boy does not 
become a man until he has gone 
through a period of adversity. The 


business. The primary insurance in- 
dustry in the U. S. has had periods 
when it has been in the crucible and 
has come out of the ordeals a stronger, 
a more mature and a more useful in- 
strument of public service for having 
had the experience. I say that believ- 
ing fully that the men who guided the 
destinies of their individual companies 
through such disasters as the San 
Francisco fire would have rather been 
spared the testing. 

In the early days of the American 
reinsurance companies, it was natural 
that most of the problems related to 
obtaining financing and writing busi- 
ness. There was plenty of competition, 
and I might add there still is, from 
foreign markets seeking business in the 
United States. A technique had to be 
acquired, and pitfalls encountered 
along the path left several scars. For 
example, some companies had to learn 
the hard way that reinsurance on 
mortgage loan bonds was an extremely 
hazardous undertaking when the gen- 
eral economy was taking a 1929 nose 
dive. The practice of reinsuring non- 
cancellable health policies led in the 
direction of disaster. Imprudent in- 
vestment programs resulted in huge 
losses. The industry survived, how- 
ever, and during the thirties and early 
forties, the principal companies grew 
in a climate that was generally quite 
favorable to them. 

It is human nature to become soft 
and forget how to meet problems when 
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(CONTINUED FROM PRECEDING PAGE) 
there are no problems. It is not pre- 
sumptuous to say that when the do- 
mestic reinsurance companies arrived 
at their day of reckoning with their 
annual statements on Dec. 31, 1946, 
there were few individuals engaged in 
the business who could visualize how 
far reaching were going to be the ef- 
fects of the troubles reflected in those 
figures. In fairness to the executives 
responsible for the domestic casualty 
reinsurance companies, there was lit- 
tle they could have done immediately 
to alter the trend even if they had been 
convinced it was as serious as it later 
proved to be. Place yourself in their 
position. Many of their customers had 
been with them for many years and 
during the profitable years, large back- 
logs of profit had been created. It was 
just not possible to go to these custom- 
ers after one or two adverse years and 
ask for revisions in treaty terms as 
drastic as were actually needed. As the 
losses mounted, spreading from one 
primary company to another, the re- 
insurance companies were attempting 





to find the answers as to what was 
happening and trying to devise ways 
and means of checking the onslaught. 

The causes can now be _ simply 
stated. Fundamental was, of course, 
the inflation which began with defense 
rearmament in 1939 and steadily con- 
tinued from that point on. The coun- 
try during the war and in the years 
following had almost complete employ- 
ment. The primary insurance industry 
had cut automobile rates with the im- 
position of gas rationing in 1941 and 
with the lifting of gas rationing at the 
end of the war did not immediately re- 
vert to the prewar rate scale. There- 
fore, an inadequate basic rate, in- 
creased frequency, higher case valua- 
tions and tendency of claimants not to 
settle outside of the courtroom, added 
up to a very rugged result for the pri- 
mary companies themselves but pro- 
portionately much more severe as far 
as reinsurers were concerned. Com- 
pany retentions had not been increased 
correspondingly to the inflation of the 
dollar, and on cases normally pene- 
trating the retention, the full impact of 
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the inflation was borne at the reinsur- 
ance level. In addition, many more 
cases, because of inflation, penetrated 
the retention than had been the case 
prior to the war. 

Compensation reinsurance presented 
a particularly difficult problem. In re- 
cent years the trend toward the inclu- 
sion of unlimited medical coverage in 
the compensation laws has been rapid- 
ly accelerated until today, thirty-three 
jurisdictions out of forty-nine provide 
unlimited medical or its practical 
equivalent. This feature of the acts was 
the leverage point on which inflation 
could operate since medical and hos- 
pital charges are geared to the general 
economy. The reinsurer found that the 
value of current cases was not only 
much higher but that the value of all 
old cases still open had to be periodi- 
cally revised upward. The effect on 
financial position was therefore dou- 
ble-barrelled. Increases in future med- 
ical costs on current cases is a prob- 
lem on which no satisfactory solution 
has yet been found. 

At the present time, two of the large 
domestic reinsurers have open on their 
books 223 life pension or total disabil- 
ity cases carrying a gross reserve of 
$50,000 or more. The original reserve 
established when the cases were recog- 
nized and reported to the reinsurers 
totaled $5,835,204 indemnity and $6,- 
175,768 medical. As of today, these 
same cases show an estimate of $6,- 
238,462 indemnity and _ $11,600,711 
medical. The increase from the first 
reserve to the present time on the in- 
demnity is 8%; however, the increased 
reserve on medical is 90%, and the end 
is not yet. 


Increases in indemnity can be ex- 
plained in some measure by the fact 
that advances in medical science are 
keeping these claimants alive longer. 
and obviously, as they get older, as a 
group, their expectancy changes. The 
oldest open case in this group at the 
present time carries a date of accident 
in 1930. A third of the cases are over 
ten years old, and almost a third are 
reserved over $100,000 per case. The 
largest case in the list is injury on one 
person carrying a gross reserve of over 
$400,000. By far the largest number of 
cases in the group are paraplegics, of 
which there are 116. Second comes 
brain damage, and the remainder are 
miscellaneous injuries such as burns, 
multiple amputations, occupational di- 
sease and back injuries not resulting 
in paralysis. 

A very important factor entering in- 
to a proper analysis on the part of re- 
insurance companies as to their ac- 
crued liability is the demonstrated 
time lag between the date of accident 
and the date of the first report to the 
reinsurance company notifying them 
that they might have a liability. Again 
using figures derived from statistical 
studies of my own company, all liabil- 
ity cases show an average delay in re- 
port to us of 12.7 months. In the case 


of these figures cover all new cases re. 
ported during the five year period 
from 1949 through 1953, and represent 
over four thousand new cases with 
initial reserves of approximately $3] 
million. If the five year period prior to 
1949 is taken, the picture is very much 
worse. 

It can be seen from these figures 
that the incurred but not reported ob- 
ligation of a reinsurance company for 
claims reported in the current calendar 
year on liability is more than double 
the reports and more than 3.5 times 
those reports in compensation. In ad- 


dition to the lag factor, which must en- | 


ter into the analysis, there is the de- 
velopment factor on those cases actual- 
ly reported. During the years imme- 
diately following the end of the sec- 
ond world war, and claim men will 
agree, the primary companies as a 
group were more optimistic in setting 
reserves on serious cases than the final 
figure proved was justified. Therefore, 
it was necessary to superimpose on the 
lag factor, an additional factor relating 
to the inadequacy of reserves set up in 
the current year. 


As respects liability insurance, the 
studies revealed that the inflationary 
impact produced a disproportionate re- 
sult on high limits. One practice which 
grew up during the 1930s was a gen- 
eral tendency for the reinsurance ac- 
count to be written on a flat rate basis, 
getting completely away from rating 
geared to exposure. Another develop- 
ment had been a drive by the direct 
industry to write ever higher limits. 
The portfolio of nearly every casualty 
company had a continually increasing 
exposure year by year due to this pro- 
gram. While this was going on, the re- 
insurance rate was obviously becoming 
less and less realistic when considered 
in the light of the potential loss in the 
account. Accordingly, when the losses 
at their postwar level began to flow in- 
to the reinsurance companies, two 
things became apparent: first, flat 
rates were not a proper measure of the 
exposure which had developed and 
secondly, after digging into the figures, 
the reinsurers were forced to the con- 
clusion that even if the losses were 
pitched against the manual excess 
tables as they then existed, the result 
would still be extremely poor. 


The foregoing outline of what had 
happened is more simply stated than 
it was derived. Even after the reinsur- 
ers became convinced that this was 
their situation, they had the problem 
of convincing their customers that the 
conclusions were correct. You will re- 
call the years 1946 and 1947 were un- 
favorable to a very marked degree for 
the primary insurance business. The 
inadequate rate level in the automobile 
line when added to the position on 
compensation rates, which had been 
depressed by inflated overtime pay- 
rolls during the war, gave the industry 
a heavy loss overall. It was natural un- 
der those circumstances that the sad 


of WC, that delay is 31.4 months. Both story being told by the reinsurers did 
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not fall at the beginning on overly re- 
ceptive ears. Many primary insurers 
honestly felt that the problem of the 
reinsurers, since it had never happened 
before, was a flurry which would pass 
on and be forgotten in a year or so as 
things got back to what was popularly 
believed to be normal. 

The reinsurance executives were 
brought to certain painful conclusions. 
They could only assume that the situa- 
tion of 1946 and 1947 as to frequency 
of the large loss and its severity was 
going to get worse before it got better 
if in fact it would ever get better, for 
there was a disquieting possibility that 
a new loss plateau had been reached 
and the past was really dead. There 
were a number of things that had to be 
done if there was any hope of saving 
the business and eventually putting it 
again on a profitable basis. Some of 
those points were: one, retentions of 
primary companies had to be increased 
with recognition of inflation which had 
already occurred; two, reinsurance 
rates had to be geared to exposure in 
such a manner that changes would be 
reflected; three, excess tables had to 
be increased to a more realistic level; 
four, primary companies needed to 
recognize and report serious cases 
more promptly; five, the reinsurer had 
to gain acceptance by the primary car- 
rier as to the true loss picture on the 
account, taking into consideration lag, 
development and inflation; six, and 
what was most important to the pri- 
mary writers, this all added up to 
higher rates for reinsurance. In es- 
sence, the points were finally accepted. 

The above program was not so much 
sold as it was gradually endorsed br 
the primary companies under the pres- 
sure of facts which made it incontro- 
vertible. It is gratifying from the 


standpoint of a reinsurer to look back 
to that period and recall how quickly 
under the circumstances the primary 
carriers came to appreciate the prob- 
lem being faced by the reinsurer. No 
solution would have been possible 
without the loyalty, sympathy, and co- 
operation of the primary companies. 

As you all know, the calendar year 
1953 was the first since 1945 in which 
the domestic casualty reinsurance bus- 
iness showed an underwriting profit. 
At this point, 1954 appears to be fav- 
orable also, and this is not an unrea- 
sonable time to take a look backwards 
at the figures and see exactly what 
happened to the four largest domestic 
casualty reinsurance companies in the 
seven year period from 1946 through 
1952. They all showed an underwriting 
loss in every one of those seven years. 
Delving into the figures as to where 
the losses occurred, there was automo- 
bile liability and property damage pre- 
mium of $176,082,000, on which there 
was an underwriting loss of $30,803,- 
000. Other liability and other property 
damage volume was $42,827,000, on 
which the underwriting loss was $9,- 
903,000. WC premium was $40,771,000, 
on which the underwriting loss was 
$10,528,000. The total underwriting 
loss on these three lines for the seven 
years was $51,234,000. During the same 
period, the fidelity and surety lines 
and the miscellaneous casualty lines 
were profitable, which reduced the net 
underwriting loss to $33,432,000 on 
premiums of $461,881,000. 

In spite of this underwriting record, 
the domestic casualty reinsurance com- 


panies had two factors working for 
them which contributed greatly to 
their financial stability. There was a 


very favorable securities market from 


1946 to 1952, and the companies were 
interested in fire reinsurance either to 
their own account or through subsid- 
iary or affiliated companies and those 
lines were quite favorable. 

Certain other comparisons of the 
casualty reinsurance business in 1946 
and at the end of 1952 are interesting. 
The premium volume of the four com- 
panies in 1946 was $46,102,000. At the 
end of 1952, the annual premium was 
$74,749,000, an increase of over 60%. 
Assets in 1946 were $134,888,000 and in 
1952, they had risen to $253,554,000, or 
an increase of 96%. Surplus in 1946 
was $48,461,000 and in 1952 had in- 
creased to $66,509,000, or an increase 
of 14%. Another significant figure of 
comparison is the loss reserves of the 
four companies. In 1946 there were 
$45,598,000 or about 98% of the pre- 
mium volume. In 1952, the loss re- 
serves stood at $106,582,000 or 143% 
of the 1952 premium volume. So much 
for the past. 

Mistakes were of course made and 
since the reinsurance business provides 
a necessary and fundamental service, 
there has been much interest on the 
part of the primary writers. All phases 
of reinsurance have been discussed 
publicly and at length by both in- 
formed and uninformed people and 
while much light has been cast, some 
misconceptions and fuzzy thinking 
have also resulted. I would like to try 
and correct a few points. 

The cry that there is insufficient 
capacity in the American market 
frequently heard. This plainly is not 
according to the facts. It is true that 
the entire world market must be used 
on high catastrophe covers. Other than 
in that field, there is no casualty re- 
insurance on a well operated company 
in this country that cannot be and 


is 


would not be absorbed by the domestic 
reinsurance companies. During the bad 
seven years, new companies were or- 
ganized in the primary field and were 
supported, and in my own company, 
many new accounts to us were written 
in this period. Such an attitude is not 
what would be expected of a limited 
market. Differences of opinion as to 
the proper rate should not be inter- 
preted as lack of market, and I fear 
this is the root of much of this criti- 
cism. 

You have also heard as a companion 
to the above statement that the domes- 
tic business merely acts as a transfer 
agent for funds being passed to for- 
eign reinsurers. Those who make that 
point could by a simple review of an- 
nual statements of the reinsurers cor- 
rect themselves. For example, my com- 
pany in 1953 paid to all its retroces- 
sionaires 8.4% of reinsurance assumed, 
not a staggering percentage, and by no 
means did all of that amount go to 
sources outside this country. Any de- 
finition of insurance must include the 
risk spread principle, and the same 
reasons which prompt the primary 
company to reinsure are equally ap- 
plicable to the reinsurers, and in neith- 
er case is financial weakness implied 
for both are merely following conser- 
vative and sound business practice. 

Another point that seems to need 
clarification is the attitude of the do- 
mestic reinsurance companies toward 
foreign reinsurers, most specifically, 
London Lloyds. During the protracted 
hearings of the insurance commission- 
ers on the question of non-admitted 
reinsurers, the statement was repeated- 
ly made that we did not want to bar 
Lloyds or anyone else from the Amer- 
ican market. Our position has been 

(CONTINUED ON NEXT PAGE) 
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distorted in spite of the fact that we 
use Lloyds and other foreign reinsurers 
and intend to continue using them. By 
its nature, reinsurance, being at a high 
loss level, needs the widest possible 
spread if stability is to be maintained 
and the total capacity of the world 
market is and should continue to be 
utilized. The fundamental point which 
the domestic reinsurers tried to estab- 
lish in those hearings was merely that 
privileges of conformity with regula- 
tion should not be granted without the 
assumption of its obligations. I serious- 
ly doubt whether the non-admitted re- 
insurers have any quarrel with that 
position. 

This would be a good place to men- 
tion the subject of pools. I represent a 
professional reinsurer who obviously 
believes that its place in the industry 
is the most sound. The pool concept is 
advanced periodically as the panacea 
for all problems yet it is difficult to see 
just what it can accomplish. In the 
first place, if the pool idea arises out 
of the desire to escape high costs of 
reinsurance, what can be done when 
losses alone have been higher than 
those charges, as they have been in the 
past ten years? Will a pool reduce the 
losses? If rates are in fact too high, the 
competitive system under which we 
operate is a great leveler. Another 
question which must be answered is 
whether adding a share of pool liabil- 
ities to a primary writer’s net reten- 
tions. arising out of the same event or 
underwriting trend, is actually rein- 
surance, ignoring the important doubt 
as to its fundamental soundness. In 
theory, a pool would work best if all 
participants were of equal ability un- 
derwriting-wise, but that is Utopia and 
eventually the more conservative 
members become restive toward the 
others, and the pool starts to look like 
a quagmire to them from which extri- 
cating themselves is imperative. In my 
opinion, the ideal use of a pool would 
be in a field not underwritten by the 
participant, for this avoids the accum- 
ulation of exposures and injects an 
element of indifference between re- 
sults of the pool and the normal un- 
derwriting of the participant. 

Those are some of the problems cur- 
rently being discussed which relate 
directly to the domestic casualty rein- 
surance companies. However, there are 
many others now being worked on at 


the primary level which also affect the 
reinsurers, for the insurance industry, 
primary and excess, is one business. 
Private development of atomic energy 
presents coverage and rating problems 
which are only more dramatic than 
others more prosaic but just as impor- 
tant, such as adequate rates, broad 
coverage, financial stability, public re- 
lations, and intelligent regulation. All 
are problems which cut across the en- 
tire field. If there is a characteristic 
of insurance, it is that it constantly 
changes as it adapts itself to new needs 
of its customers. 

Evidence points to the fact that the 
domestic casualty reinsurers have 
weathered a severe storm and have 
emerged stronger and more useful to 
the primary companies. It would be 
rash to assume that in the future no 
problems will loom as large—for they 
will. When they appear, there will be 
more assurance in coping with them, 
and I for one have no doubt the matu- 
rity gained in the seven lean years of 
1946 to 1952 will pay a dividend of 
faith that they will be solved. The re- 
insurers have earned the right to look 
forward with confidence. 





Comments on Foreign 


Reinsurance Experience 
(CONTINUED FROM PAGE 20) 
a number of years. The business con- 
sidered embodies, to be sure, different 
classes of risks. The well established 
offices seem to maintain their position, 
though they have some worries about 
their fire business and the great de- 
mand for reciprocity is met with great 
difficulties. Considering business re- 
troceded by Compagnie Suisse de Re- 
assurances, it looks as if, in view of 
the small loss ratio, a large part of it 
may very well be fire business. Com- 
panies whose figures have been men- 
tioned should remain comfortable for 
very many years. I put them in groups 
Two and Three. 

The first group—those that write 
reinsurance business as if it were di- 
rect business—will, to a large extent 
be Lloyds underwriters. They have 
their direct business that may at times 
wipe out losses on reinsurance and 
vice-versa in other periods. It is those 
underwriters, and some_ primary 
underwriters having started reinsur- 
ance departments not long ago, who 
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are mainly involved on the class of 
risks which at present include, a very 
large proportion of catastrophe and 
stop loss covers. Some of the new com- 
ers in the second group, together with 
those of the fourth group wanting to 
build up a business, may also be con- 
fronted with a certain proportion of 
a less desirable class of risks. 

Though it is unlikely that we shall 
reach a period of crisis in reinsurance 
similar to that which occurred after 
the first world war, we are confronted 
with something which may very well 
not have been anticipated when gov- 
ernments devised rules and regulations 
in connection with reinsurance. When 
governments involved drafted rules 
they discharged, to a certain degree, 
primary underwriters of their full 
liability towards insured since rein- 
surers have, where such laws exist, 
to deposit full reserves. 


Those dispositions will operate to 
perfection where and when all rein- 
surance can be carried by admitted 
reinsurers, assuming that they all can 
sustain an occasional blow. 

But it is a well known fact that not 
all reinsurance requirements can be 
met by admitted reinsurers (I believe 
this to be the case also in your coun- 
try) and I am afraid that it is that 
section of the business where heavy 
losses may occur. What then if those 
admitted reinsurers are unable to meet 
their liabilities? 

My opinion is that this will protect 
insured, indirectly, only if reinsurers 
make, over a period of years, a steady 
profit. 

So that gradually reinsurance re- 
quirements may alter and that re- 
course May more and more be taken 
to stop loss and excess of loss treaties, 
but it may be anticipated the change 
will be brought about slowly. And in 
my opinion that class of treaties is in- 
deed appropriate only in liability busi- 
ness. 

oa e o 

How the business available is spread 
may be anyone’s guess but it may be 
expected that new forms of treaties 
and less desirable class of business will 
more readily find a market with com- 
panies that would come, in accordance 
with my classification, in the first and 
fourth groups. The results on this busi- 
ness will be in direct relation to 
underwriting skill and experience and 
it need not be lost sight of that grad- 
ually all reinsurers will, mainly for 
commercial reasons, become involved 
in that class of risks. 

Maybe, before we are much older, 
we shall find that reinsurance is best 
left free of official interference—while 
some measure of controls on primary 
insurers finds its justification in past 
history. 

In the course of this year voices 
have been raised suggesting that rein- 
surers impose on ceding companies, 
mainly in marine and liability busi- 
ness, more strict conditions. 





It is doubtful that such suggestions 
will lead to any practical decision, un- 
less that much talked about Inter- 
national Reinsurance Union comes 
into being; and this also seems very 
remote and perhaps therein also lies 
some danger of official interference, 
this time on an international basis. 





Geo. F. Brown & Sons 
Forms New Subsidiary 


Central Treaty Brokers, Inc., has 
been organized at Chicago and on Jan. 
1 will begin operation as a midwestern 
reinsurance office. The new firm will 
serve as a reinsurance intermediary 
on treaty and facultative placements 
in domestic and foreign markets. The 
company is a subsidiary of Geo. F. 
Brown & Sons and will share offices in 
the Insurance Exchange building with 
the parent company. 

President of the new organization is 
Joseph C. Kunches, who for two years 
has headed the reinsurance department 
of Geo. F. Brown & Sons. 





Hurricanes Sweep Away 


Fire Reinsurers Profits 
(CONTINUED FROM PAGE 18) 
There have been substantial increases 
in policyholders reserves, perhaps 
eight to eleven points. Volume is up, 
for some reinsurers as much as 10%. 
Competition is increasing in casual- 
ty. Primary insurers have been at- 
tracted into this field as they have in- 
to fire and for the same reason, pro- 
fits; and, also as in fire, European in- 
surers have moved into the American 
casualty reinsurance market. 

e + ° 

All lines of casualty have been good, 
automobile fidelity and surety, mis- 
cellaneous, glass, and even workmen’s 
compensation, though no one in cas- 
‘ualty reinsurance really likes that 
line. 

Fidelity and surety were not good in 
1952 and 1953, but the 1954 experience 
is satisfactory. However, the business 
looks for a poorer time in surety as 
contractors are shaving their bids to 
get business and hold their organiza- 
tions together. This field will produce 
more losses, it is believed. If and when 
general business declines fidelity los- 
ses are expected to increase—in pe- 
riods of that sort there is more steal- 
ing and more discovery. 

The business expects casualty to re- 
main profitable through 1955, though 
perhaps not quite as much so as 1954. 
Rates already are coming down—as 
the business agrees they should with 
improved experience. 

e on s 

In general the economy is still going 
strong and is expected to continue to 
do so. Both political parties are com- 
mitted to full employment, so that the 
short term trend will be inflationary, 
though not so intensely as in some 
previous years, as, of course, it al- 
ways is over the long term. 
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Facultative Casualty Reinsurance Produces 
Better Result for Insurer and Insured 


By BRICE A. FREY 
Vice-president, 
General Reinsurance Corp. 

The business of reinsurance is often 
obscured by an aura of mystery and 
high level diplomacy to a very large 
segment of the casualty underwriting 
profession in this country. Many in- 
surance companies believe that the 
judgment of its underwriting staff must 
be kept free from the influence of re- 
insurance considerations. The terms of 
the reinsurance treaty are considered 
information restricted to the executive 
staff who translate them into rules, 
general policies and prohibitions for 
those who will actually underwrite the 
business. They in turn paraphrase 
these instructions for those who pro- 
duce the business. 

This very general practice can be 
supported or controverted and perhaps 
with more or less equal merit. Without 
delving into the arguments, one can 
readily recognize that the average cas- 
ualty company’s treaty reinsurance 
and its underwriting policies must of 
necessity be so broad that they usually 
contain inadequate provision for the 
risk which departs from normal and 
which cannot be catalogued for ac- 
ceptance or rejection. 

. . . 

The recent period of unprofitable 
underwriting results in the business, 
despite belated and drastic rate revi- 
sions, has forced restricted underwrit- 
ing policies on both the insurer and 
his reinsurer, thus compounding the 
market problem of the abnormal risk. 

This situation has prevailed at a 
time when the business has been con- 
cerned with the problem of solving 
the basic inflexibility of rate regula- 
tion in a manner that is compatible 
with both the intent of the rating laws 
and the demands of the insurance buy- 
er. 

The end result has been an alarming 
increase in the number of risks which 
the domestic primary markets have 
demonstrated their inability or un- 
willingness to handle. 

This past year a new solution to the 
problem of the abnormal risk was of- 
fered to the entire primary domestic 
casualty market in the form of a re- 
insurance facility to provide faculta- 
tive reinsurance of individual casualty 
risks. Although a familiar practice in 
other fields of insurance, this approach 


has been a distinct innovation in the 
domestic casualty field. It should not 
be confused with the handling of risks 
on a facultative basis as special ac- 
ceptances under reinsurance treaties. 
Such treatment of the individual risk 
is not truly facultative as treaty under- 
writing considerations will influence 
both the reinsurer and the ceding com- 
pany and the experience incurred will 
bear a direct relation to treaty expe- 
rience. 

To fully appreciate the function of 
facultative reinsurance and before one 
can appraise its application to individ- 
ual problems it is absolutely necessary 
that one fully understands the rating 
problems of the casualty business in 
this country and other handicaps under 
which it operates. 

We inherited the basic classification 
system of rating our business from the 
fire underwriter. Its answer to his 
problems has been far more satisfac- 
tory than to ours. To him it has been 
an actuarially sound method of rating 
exposures which have known dollar 
values. To us it represents the best 
method yet devised to group for rating 
purposes risks which can be considered 
similar only in the most general and 
loose meaning of the word and which 
present exposures having completely 
unknown dollar values. 

The plumber who fixes the drain in 
the kitchen sink carries the same com- 
pensation and liability rate and for 
that matter could be the same man 
who does a pipe fitting job on a leak- 
ing gas main in the heart of a city. 
The painter in the living room today 
may be on a scaffold 30 stories high 
tomorrow. 

Once the classification system served 
principally as a broad base for depar- 
ture either upwards or downwards in 
the underwriting science of rate mak- 
ing. The successful underwriter was 
one who knew that the perfume of a 
price could overcome the odor of a 
Friday afternoon binder and that the 
best underwriting equipment for a 
$10,000 premium with a 10% loss ratio 
was a sharp pencil. Along came public 
law 15 and the classification and rate 
manuals assumed a new importance to 
all underwriters. First they would no 
longer fit in the desk drawer. 

If the time ever comes when manuals 
are written completely by actuaries, 


require a library to house them and 
Univac to interpret them, they . will 
still provide a very incomplete answer 
to the problems of casualty rating. 
There will still be a job for a man who 
can “aecept or reject a risk at a pre- 
determined rate or name the price at 
which he will accept it. 

Sufficient time has now passed to re- 
view and analyze some of the effects 
of public law 15 upon the insurance 
business. Resultant legislation by the 
states, to which the problem of rate 
regulation was delegated, has _ pro- 
duced readily discernable results which 
point to faults and their correction. 

Paramount in the minds of the law- 
makers and leaders of the business 
who handled the task of realignment 
of underwriting practices to bring 
them safely under the threatened ap- 
plication of the Sherman anti-trust act 
and related federal laws was the pre- 
servation of flexibility and healthy 
competition. These attributes had well 
served the public interest and the 
growth of a healthy industry. 

Their task was not an easy one. The 
hypothesis they were given to work 
with was that responsibility for con- 
trol of the rating of insurance should 
rest individually with the 48 states and 
that rates should not be excessive, ina- 
dequate or unfairly discriminatory. 
The attainment of this goal pointed to 
firm control of uniform rating. The 
very essence of underwriting is dis- 
crimination between the individual 
risks or classes of risks to be accepted 
and the price at which they may be 
profitably underwritten. The enforce- 
ment of uniform rating without ade- 
quate provision for reasonable and 
warranted deviation is in conflict with 
this basic fact and has restricted the 
ability of the business to serve the 
public. 

Much underwriting ingenuity has 
gone into the creation of escapes from 
these restrictions. Mandatory exper- 
ience rating plans and those invented 
and filed by individual companies, 
schedule rating plans, loss-rated risk 
plans, cumbersome filing of devia- 
tions by classification, premium dis- 
count plans and retrospective rating 
plan D—all these approaches restore 
some elements of flexibility in the bas- 
ic rigidity of rate regulation. 

Even these plans and devices fre- 


quently fall victim to the imperfect 
mechanics of rate making. We have al- 
ready touched briefly upon the basic 
weaknesses of the classification sys- 
tem. Now let us examine the actuarial 
process of assembling past experience 
for the promulagation of mandatory 
basic rates under this system. 

To begin with, there is a very se- 
rious lag in the reflection of experience 
trends; our crowded court calendars 
and involved legal procedures place 
years between an accident and its final 
dollar judgment value. Workmen’s 
compensation cases under ever broad- 
ening concepts of the employe rela- 
tionship are shockingly slow to demon- 
strate their true severity. Would you 
believe that under a workmen’s com- 
pensation law a single injury could be 
properly reserved at a figure in excess 
of $400,000? Well it can be and there 
is such a case. Would you believe that 
one product liability case has been 
settled for an amount approximating 
$10 million? The payments were made 
last year. The inevitable conclusion is 
that rate making on the basis of judg- 
ment reserves has frequently demon- 
strated itself to be guesswork rather 
than a mathematical process. 

The experiences from which 
rates are made are not only of ques- 
tionable accuracy but are also woefully 
incomplete. Experience incurred by 
non-admitted insurers which repre- 
sent a significant portion of the over- 
all picture is often omitted. More and 
more large liability risks are being 
written on a single or composite rate 
basis. Here again the experience is 
omitted from the classification rate 
making process. Here again the ex- 


loss 


perience of self-insurers, often tre- 
mendous industries representing the 
majority exposure in a classification 


within a given state, is also often omit- 
ted. 

When the casualty reinsurance seg- 
ment of the business was forced by a 
loss of more than $50 million in a T7- 
year period to increase its rates, the 
direct writing companies and rate reg- 
ulatory authorities found actuarial 
proof of the warranted increase in the 
increased limit tables very difficult. 
Individual injuries and fatalities being 
set up under separate company claim 
files often were not reported as having 
arisen from the same accident. One 

(CONTINUED ON THE NEXT PAGE) 
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(CONTINUED FROM PRECEDING PAGE) 
state refused to allow an upward re- 
vision in the excess limit tables be- 
cause the experience filed showed a 
virtual absence of excess limit losses. 
Subsequent investigation disclosed 
that an appreciable number of the 
companies who had filed experience 
reinsured all but very modest reten- 
tions and had reported only their net 
losses. 

Recognizing the shortcomings of the 
mechanics of rate making does not 
lead us to an alternate approach to the 
problem because none has yet been in- 
vented. Actuarial rate making by clas- 
sification with all its fallacies is the 
best protection to the insurer and the 
insurance buyer yet devised from the 
standpoint of price discrimination and 
the security of insurers. 

Our concern is rather with the re- 
sults of the inflexibility of the mechan- 
ics by which we seek to transact our 
business; a business which so clearly 
defeats the purely mechanical ap- 
proach. Despite all the methods that 
have been invented to provide rate 
regulation with sufficient flexibility 
to enable the insurance industry to 
perform its function properly, there is 
today concrete evidence of serious 
shortcomings and proof that much 
sound theory has not met the test of 
practicality. The end result of the ine- 
quities in our basic system of rating 
compounded by the fallacies in the ac- 
tuarial approach to rate making and 
the inflexibility with which our rating 
activities are governed have created a 
large increase in the number of risks 
our business lacks the proper equip- 
ment to handle. 


We find there has been a rapid ex- 
pansion of the direct excess market. 
New companies have been created to 
specialize in this field and several pri- 
mary insurers have entered the field. 
These insurers by means of separate 
policies often negotiated through sec- 
ondary producers perform far more 
than their primary function of provid- 
ing capacity. They often reach down 
into the area of normal and modest 
amounts of insurance and provide on 
the basis of a price commensurate with 
the risk the answer that the regulated 
primary market could not supply. 

We find a disproportionate growth in 
the writings of state funds and the 
number of risks handled under as- 
signed risk plans. 

We find a tremendous increase in 
the volume of business being driven to 
the non-admitted and unregulated 
markets. These insurers have stepped 
into the breach with their usual prac- 
ticality and very admirable adven- 
turesome qualities. During 1952 in 
New York there was a 100% increase 
in business going to non-admitted in- 
surers and 65% of this amount was 
casualty business. That state records 
64 surplus line brokers licensed in 
1952. In 1953 there were 95. This pat- 
tern repeats itself across the country. 
Last year, the total volume of all clas- 
ses of business which the domestic 
market rejected or found itself unwil- 
ling to handle in California alone was 
in excess of $20 million. 

These facts suggest that the domes- 
tic casualty insurance business is often 
deprived of the ability adequately to 
perform its professed function. 

What are some of the types of risks 
which the direct writing market has 
so clearly demonstrated its inability 
or unwillingness to handle? It is the 
perfectly normal premises liability 
risk with a mandatory premium of 
$200 with a 90% loss ratio that could 
be profitably written for $400. It is the 
truckman who occasionally goes over 





50 miles that the reinsurance treaty 
excludes. It is the risk that most un. 
derwriters would term pig-iron under 
water but which requires a larger 
amount of insurance than the rein. 
surance treaty provides. It is the risk 
which even at a good price has a catas- 
trophe potential to which judgment 
says the company’s book of business 
cannot be exposed. It is the risk tg 
which a company does not want to ex. 
pose its reinsurance treaty exper- 
ience, whether it be the dollar reward 
of good experience under a retrospec- 
tive reinsurance treaty or the inevi- 
table penalty of poor experience unde, 
a guaranteed cost treaty. It is the class 
2 drivers, at times the progeny of very 
important customers, who inevitably 
grow up to the point where they think 
they can drive automobiles. They 
might be satisfied with minimum lim- 
its but not their parents. It is the par- 
ents themselves who as far as driving 
automobiles is concerned believe they 
will never reach retirement age. It 
is the one-shot proposition, which 
would outrage the common sense con- 
servatism of company policy. It is 
the unusual risk with the unknown po- 
tential that would be accepted except 
for the fact that the company under 
its normal treaty reinsurance retains 
a larger amount of first loss than the 
underwriter is willing to gamble. It 
is the risk that never should have 
been written except for compelling fac- 
tors involving collateral business. It is 
the risk which never would have been 
written if it had not meant the pos- 
sible loss of a profitable agency. It is 
the risk which is offered on a retros- 
pective basis where the appeal of the 
small but guaranteed profit within the 
stop-loss limit of the plan is offset by 
the gamble in the guaranteed cost por- 
tion in excess. It is the risk which al- 
though a minor part of an account de- 
sirable on an over-all basis neverthe- 
less falls in a classification which com- 
pany underwriting’ policies have 
banned. 


This, then, is a brief description of 
some of the types of risks which our 
rigid rating system has made into out- 
casts. They have many facets and these 
are only a few of their characteristics. 
They have one common fault. They are 
not normal. No one would suggest that 
every problem which they present can 
be solved by the facultative or any 
other approach as no one can deny the 
existence of the uninsurable risk. One 
would certainly believe, however, that 
with a custom fitted distribution of the 
potential loss and at the proper pre- 
mium the tremendous majority of 
such risks may be intelligently and 
profitably underwritten by any pri- 
mary insurer that is capable of ade- 
quately performing the service func- 
tions of the business. This last point 
is important. Proper price and proper 
distribution of loss will never make 
sound underwriting of a problem risk 
that the insurer has inadequate facil- 
ities to handle from a claims or admin- 
istration or engineering standpoint. 

What does facultative reinsurance 
offer the underwriter faced with these 
problems? To perform its function it 
must have certain characteristics. 

It must be set up so that no one in- 
terest participating in the book busi- 
ness can suffer a loss which would 
place a serious drain upon its finan- 
cial resources. 

What is true of the direct writing 
business is also true of this field in the 
reinsurance industry. There must be a 
book of business with sufficient vol- 
ume to absorb the occasional shock 
loss which is an inherent potential in 
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the class of business which will gra- 
vitate to such a facility. 

Naturally such a faculative market 
must be as free as humanly possible 
of underwriting inhibitions and pro- 
hibited classes. The fundamental pur- 
pose of such a market is to find the 
price at which a risk may be written. 

Such a facility must of course intel- 
ligently underwrite each problem on 
the basis of its individual merits. 

It must permit the direct writing 
market to select the basis upon which 
the risk is to be divided between the 
ceding company and the reinsurer. 
The equivalent of a $10,000 retention 
by one ceding company may be $100,- 


000 in the case of another, depending’ 


upon financial strength and normal 
reinsurance arrangements. 

It must function promptly because 
one peculiarity of the problem risk is 
that it usually requires an immediate 
answer. 

In order to complete the picture of 
absolute flexibility such a market must 
offer its services on both an excess of 
loss and a quota share basis depend- 
ing upon which approach best suits the 
particular problem involved. Such a 
market must also of course have suf- 
ficient capacity to offer amounts of in- 
surance reasonably commensurate with 
the needs of the assured. 

Why should anyone recommend to 
the direct writing markets this ap- 
proach to the solution of problem risks 
which they are not fully handling at 
present. 

In answering that question let us ap- 
preciate one fact to begin with—the 
day of the seller’s market is over in the 
casualty business. Today there is ac- 
tive and healthy competion. 

e e e 

In such a market, the philosophy of 
letting some one else take care of the 
problem risks will hardly enhance 
one’s competitive position. The agent 
or broker who produces the business 
has a basic necessity in life. His liveli- 
hood depends upon obtaining markets 
that will write his business—that does 
not mean his private passenger auto- 
mobile risks, his burglary insurance 
and personal liability risks. He needs 
markets that will find the answer and 
a solution to his problem risks, and it 
is to these markets that his business is 
apt to gravitate. 

While price may often be a very im- 
portant consideration, when it comes 
to out and out problem risks, the abil- 
ity to furnish a feasible solution often 
assumes primary importance. 

He does not want to tell his valued 
client he cannot handle his problem. 

He does not want a primary policy 
from one insurer and a separate ex- 
cess policy with different terms and 
conditions from another insurer—per- 
haps on a reduced or split commission 
basis. 

He does not want to go to non-ad- 
mitted markets through surplus line 
brokers. 

And what is far more important, his 
customer, the insurance buyer, prefers 
to avoid these alternatives and under- 
standably so. They are frequently more 
expensive. They can place him be- 
tween the conflicting interests of two 
insurers. They sometimes place a label 
of “distress” on his problem. They can 
deprive him of the very valuable ser- 
vice functions of a domestic market. 

One cannot suggest that handling 
the problem risk through facultative 
reinsurance is a panacea. It is, how- 
ever, a new and flexible tool which 
can be of considerable assistance to the 
primary underwriter. With its use, he 
can approach the problem on its own 
merits without consideration of its 
effect upon his normal reinsurance or 





his book of business. He can select the 
basis and the amount of his participa- 
tion in the potential loss to fit his un- 
derwriting judgment. He can provide 
the broad and receptive market which 
his producers need and want. Finally, 
and most important, the approach 
unites the insurer and the reinsurer in 
an effort to provide a more satisfac- 
tory product made in the U. S. A. an- 
swer to the legitimate demands of 
the insurance buyer. 


California Brokers Elect 
Browne; Board Endorses 
3 Legislative Proposals 


Edward R. Browne of Otis & 
Browne, San Francisco, was elected 
president of Insurance Brokers Ex- 


change of California at a recent meet- 
ing. Vincent Nuccio of Equity Insur- 
ance Service and Bolton-Nuccio agen- 
cy, Los Angeles, is vice-president, and 
Lawrence J. Purcell of Purcell & Co., 
San Francisco, secretary-treasurer. 

At a meeting of the board. members 
endorsed the following legislative pro- 
posals: 

(1.) Voluntary offering of insurance 
to protect against unsatisfied judg- 
ments (mandatory inclusion in all au- 
tomobile liability policies was re- 
jected) (2.) Enactment of an im- 
poundment law, and (3.) Strengthen- 
ing of statutes affecting operation of 
motor vehicles. 

It was urged that estimates of the 
cost of providing unsatisfied judgment 
coverage be developed and that ad- 
ditional costs to the state if an im- 
poundment law were enacted be de- 
termined. 


The board voted to again support 
the agents’ efforts to eliminate the 
certificate of convenience, and ex- 


pressed no objection to the bill to de- 
lete the resident agent law and related 
sections of the insurance code. 

The annual meeting of the group 
will be staged at San Francisco Jan. 
18. 


Florida Puts Off Lloyds 


Show Cause Hearing 


The Florida department has post- 
poned from Dec. 29 to Jan. 25 a hearing 
on charges that London Lloyds placed 
a liability policy on a housing project 
in that state through an out-of-state 
broker not qualified to write business 
under the rules and laws of the state. 
This is an order on London Lloyds to 
show cause why they should not be 
taken from the list of approved non- 
admitted insurers. 


Europe Has Plan for 
Third Party Cover 


Many western European countries 
have adopted a plan of a national group 
called an insurers’ bureau for motor 
cars. The group deals with motor cas 
accidents caused by foreign motorists, 
according to a report by L. Tytens of 
Duinbergen, Belgium. 

Insurance companies of countries 
that have membership in the organiza- 


tion issue to insured a green card 
which insures third party insurance. 
Motorists can travel in nearly every 
western European country without 
worrying about the cover. 

A few countries have not yet enacted 
compulsory third party cover and this 
organization will carry in its wake 
compulsion to insure against third 
party liability, he said. The Benelux 
countries are now planning the nec- 
essary legislation for compulsory third 
party cover. 
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Several of Tuma’s 
Books Appear in U.S. 


Several of the books on reinsurance 
written by Jaroslay Tuma, manager 
of the First Bohemian Reinsurance 
Bank of Prague, have appeared in 
this country. These include the studies 
on excess of loss, one of which is 
Shock Loss Cover, edited by the New 
Reinsurance Co. of Geneva. 


One of the latest of Mr. Tuma’s 
volumes to reach this country is Dy- 
namics, which is one of the series 
entitled “Elements of Reinsurance 
Technique” and which includes Sta- 
tics, Dynamics, Calculation, and Ad- 
ministration, which last was at the 
beginning of 1954 still under prepara- 
tion. The volumes in the “Elements 
of Reinsurance Technique” are edited 
by H. L. Mathrawala & Sons, rein- 
surance intermediaries, Bombay, India. 
In the Elements, Mr. Tuma goes into 
mathematical statistics in detail and 
applies them to reinsurance elements. 


The organization of the book is 
based on the character of Mr. Tuma’s 
approach. The three parts of that book 
are designated dynamical measures of 
a portfolio, study of probability, ap- 
plication of theory, and technical ap- 
proach to reinsurance problems. The 
chapter headings are: Variations of 
losses, distribution of losses, measures 
of location, measures of dispersion, the 
loss ratio, the theoretical distribution, 
the approach, and tentative practical 
methods. 


In his summary to volume on Dy- 
namics, Mr. Tuma points out that 
knowledge of theory enables the exec- 
utive to anticipate mental approach to 
conclusions on which to base immedi- 
ate decisions. Thus theory provides the 
key to the understanding of the way in 
which modern reinsurance operates. It 
avoids misconceptions and_ though 
theoretical research does not furnish 
a collection of settled patterns for 
prompt applications it furnishes a sys- 
tem of mental training which helps to 
draw immediate concrete conclusion. 


In reinsurance, he points out, one 
must often rely on intuitive impres- 
sions or on results of previous ex- 
periences which are not expressable in 
numerical terms. It is therefore essen- 
tial to determine as objectively as 
possible what degree of confidence 
may be put on estimates when they 
are obtained. 

Application of theory requires a 
common sense solution of the dilemma 
between accuracy and expediency, he 
notes. It is therefore essential for the- 
oretical principles if they are to be 
useful for practical application to be 
concentrated in a few final formulae 
or diagrams which can be interpreted 
clearly and at once. The volume con- 
tains a number of these formulae and 
diagrams. 

Commenting on the application of 
the theory of statistics to reinsurance, 
he notes that that theory itself is a 
recently developed branch of mathe- 
matical science. The principles of rein- 
surance can be collected into a few 
items, but its complexity is caused by 
the innumerable details with which 
every day practice has to deal, com- 
bined with the vast field of operation 
over which it has expanded. 

e e om 

Reinsurance is a strange business, 
he states. It consists in selling and buy- 
ing the invisible article called confi- 





dence. It precedes credit business inso-. 
far as no material guarantees are re. 
quired at the inception of a connection, 
a guarantee being the unwritten law 
that an agreement between the part- 
ners will be maintained to all its cons. 
equences regardless of its possible un- 
favorable developments. It is a matter 
of decency to maintain the liabilities 
within tacitly anticipated limits as the 
obligation of immediate information 
of changes depends on the interpreta- 
tion of their importance. 

e. o . 

The continuity of the reinsurance 
enterprise is guaranteed by its anony- 
mity but its spirit depends on the ex- 
ecutive and administrative staff. This 
gives a decisive weight to the personal 
moral integrity of the leading execu- 
tives of the individual enterprise 
which leads to the most striking aspect 
of the reliability of the unorganized 
international cooperation of reinsur- 
ance. 

The completed “Elements” will cov- 
er the entire field of first surplus rein- 
surance in both practical and theore- 
tical aspects. Mr. Tuma’s discussions 
are by no means all theoretical. For 
example, he suggests in Dynamics that 
net retentions should be fixed so that 
any individual loss for an _ insurer’s 
own account should not exceed say 
6% of net premiums or between 1 and 
3% of gross premiums. so that one ma- 
jor loss will not materially shake the 
claims ratios. Mr. Tuma shows how 
the net retentions can be granted in 
such a way that the probability will 
be almost negligible that the maximum 
amount of losses will be surpassed. 

Mr. Tuma has become almost a 
legendary figure in the reinsurance 
business. He was born in 1899 in Gori- 
zia on the boundary between Italy and 
Yugoslavia, of Italian and Yugoslavian 
decent. He attended the Scuola Sup- 
eriore in Genoa in order to qualify as 
a naval constructor, but after finish- 
ing at this school he entered the First 
Bohemian Reinsurance Bank at Pra- 
gue. After a year, asked how he liked 
his new professiona, he promptly re- 
plied that he felt like a fish in water. 

e ” e 

Later he temporarily was in the di- 
rect insurance business in Italy, but 
returned to the First Bohemian Rein- 
surance Bank in 1934, where he be- 
came deputy manager. His first task 
was to set up a suitable statistical or- 
ganization to enable the management 
to follow with efficiency the running 
of the business. This he did in a way 
that was said to be without precedent. 
The only hint he got was to base the 
many records necessary for the proper 
direction of a reinsurance business 
upon a standard form, rewriting the 
various original quarterly accounts 
the same day they were received by 
the reinsurer, and using this form in 
a similar comprehensive way as the 
punch cards of the electric calculating 
machines. 

This approach served not only for 
statistical purposes but also for making 
retrocessions, all bookkeeping entries, 
etc., and accomplish the jobs in a far 
more exact manner than before as well 
as more economically. His system be- 
came so efficient that it was possible 
to put the drafts of the balance sheet 
for the preceding year on the general 
manager’s desk by Feb. 1. 

° e e 

When the second war broke out the 
Germans had many excess of loss cov- 
ers with British insurers and suddenly 
were left without castastrophe covers. 
Several European insurers became in- 
terested in about 50 treaties of this 
character, including the First Bohe- 
mian Reinsurance Bank. This started 











YIIM 





0, 1954 
SS 


‘SS inso- 
are re. 
nection, 
ten law 
le part. 
ts cons- 
ible un- 
| Matter 
abilities 
S as the 
rmation 
orpreta- 


surance 
anony- 
the ex- 
ff. This 
yersonal 
execu- 
terprise 
g aspect 
‘ganized 
reinsur- 


rill cov- 
us rein- 
theore- 
cussions 
-al. For 
ics that 
so that 
nsurer’s 
2ed say 
n 1 and 
one ma- 
ake the 
ws how 
mted in 
ity will 
aximum 
ssed. 

most a 
surance 
in Gori- 
taly and 
oslavian 
la Sup- 
ialify as 
- finish- 
he First 
at Pra- 
he liked 
ptly re- 
water. 


the di- 
aly, but 
n Rein- 
he be- 
rst task 
tical or- 
agement 
running 
1a way 
ecedent. 
dase the 
> proper 
business 
ting the 
accounts 
ived by 
form in 
as the 
culating 


ynly for 
making 
entries, 
in a far 
- as well 
tem be- 
possible 
ce sheet 
general 


out the 
OSS COV- 
uddenly 
- covers. 
ame in- 
of this 
| Bohe- 
started 








December 30, 1954 


HeNATIONAL UNDERWRITER 


REINSURANCE REVIEW 


29 











Mr. Tuma on his study of this kind of 
reinsurance, in which his attention 
was particularly drawn to the ques- 
tion of rating. His studies over a period 
of 15 years have made him one of the 
few experts in this field in the Euro- 


| pean market. 








After the war some European rein- 
surers wanted to organize a special 
rating office for catastrophe covers. 
This was done in a loose way in 1948 
and Mr. Tuma became manager. About 
15 reinsurers joined for this purpose. 
However, for practical reasons it be- 
came desirable to shift the headquar- 
ters to Switzerland, but this has not 
peen possible to complete. 





Inland Empire to Take 
Over Louisville F. & M. 


(CONTINUED FROM PAGE 1) 
the defunct Rhode Island Ins. Co., and 
still active in the insurance business. 

Attorney Louis Cox of Frankfort, 
representing Commissioner Goebel, ar- 
gued for acceptance of the Inland Em- 
pire proposal, and said even though 
there has not been sufficient time for 
a detailed audit to be made of Louis- 
ville F.&M.’s affairs, a preliminary ex- 
amination indicated the company to be 
in very bad shape financially. He urged 
immediate acceptance of the Inland 
offer, in that delay would diminish 
assets and increase liabilities. Earl S. 
Wilson, an attorney from Louisville 
representing Inland Empire, told the 
court Inland Empire was ready to go 
ahead immediately if its plan were ap- 
proved, and said Louisville F.&M. was 
insolvent to a point where there was 
no equity for common or preferred 
stockholders, or any provision made 
for them. 

Mr. Wolford said the operations of 
Louisville F.&M. were very complex 
and involved about 12 affiliated com- 
panies. During the years, its securities 
have been transferred back and forth 
among these companies, he said, mak- 
ing it difficult to determine the full 
extent of assets and liabilities. 

. e e 

The original Louisville F.&M. dates 
back to 1928. It was sold to the Rhode 
Island in the early 40’s, but this affili- 
ation was discontinued in 1946. It was 
organized originally by members of 
the E. S. Tachau family of Louisville, 
and they have had control since 1951 
by purchase of the entire common stock 
through E. S. Tachau Co., a family 
corporation. W. Leslie Miller more re- 
cently has had an interest in the 
Tachau company, and has been presi- 
dent of Louisville F.&M. since 1953. 

Louisville F.&M. ran into financial 
troubles beginning in August when it 
was forced to borrow money from two 
Louisville banks in order to meet 
claims. A good deal of the money 
owed in claims was recoverable by re- 
insurance, but when agents learned 
of the loans they began to cancel and 
re-write their business and hold up 
balances. At the same time the com- 
pany was negotiating for a new rein- 
surance contract which did not ma- 
terialize, and a crisis was reached two 
or three weeks ago and it was neces- 
sary to ask the state to move in. 

e e e 

Inland Empire was incorporated in 
1948 to take over the business of In- 
land Empire Casualty Underwriters, a 
reciprocal which had been in business 
for about a year. The company shows 
assets as of Dec. 31, 1953, of $1,542,881 
With capital of $250,9000 and net sur- 
plus of $278,000. It had premium 
writings in 1953 of $927,000, mostly in 
full cover automobile. 

H. E. Tornquist is president of Inland 


Empire and is manager of Pioneer In- 
surance Agency of Salt Lake City. Be- 
fore going with that agency, he was 
with Johnson & Higgins at Los Angeles 
and San Francisco. 

Inland Empire has had a rapid 
growth. Its direct premium writings in 
1953 were $2,482,000. The company re- 
insured about 60% of its business. 
Among the reinsurers were London 
Lloyds for $833,000; Guardian of Sioux 
Falls for $410,000 (Paul Cliver, secre- 
tary and treasurer of Guardian is a 
former vice-president and treasurer of 
Louisville F.&M.); Central Standard of 
Sioux Falls (which incidentally is a 
reinsurer of some size of Guardian and 
is the company recently acquired by 
United Dye & Chemical Co., of which 
Mr. Birrell is executive committee 
chairman) for $7,500; the now defunct 
General American Casualty of San 
Antonio for $130. The amount ceded 
to Guardian represented a portfolio re- 
insurance effective Dec. 31, 1953. 


One-half of the automobile physical 
damage writings of Central Standard 
are ceded to Inland Empire under a 
quota share treaty. The president of 
Central Standard and of Guardian is 
William H. Green, the former presi- 
dent of General American Casualty of 
San Antonio. 

The taking over by Inland Empire of 
Louisville F.&M. will be the third 
such move Inland has made. In 1949 
it took over the assets and liabilities 
of Finance Exchange of Boise, and in 
1951 it took over Citizens Automobile 
Inter-Insurance Exchange of Salt Lake 
City. 





New Reinsurance Proposal 


to Be Basically the Same 


WASHINGTON—Particular cover- 
ages will be designated as concentra- 
tion points in the new A&H reinsur- 
ance proposal being framed by the 
administration. They are reported to 
be catastrophic illness, coverage of the 
aged and chronically ill, coverage in 
sparsely-settled areas, etc. In most 
other respects the new bill resembles 
that rejected by the House last sum- 
mer. 

President Eisenhower is expected to 
outline the plan to Congress in a mes- 
sage or speech soon. 

Many federal employes, now mem- 
bers of several voluntary A&H plans 
which they support themselves, have 
advised civil service officials that they 
want to preserve these plans while 
participating in the new group A&H 
program. 





AIU in Belgium Has 
Party for Agents 


Amerian International Underwriters 
(Belgium) S.A. held a cocktail party 
in Brussels for its Belgian agents which 
was attended by 250 persons. The com- 
pany is agent in Belgium, Luxemburg, 
and Belgian Congo for New Hampshire 
Fire and National Union. 





Reinsurance Agency Moves 


Reinsurance Agency of Chicago has 
moved into new and larger quarters 
at 309 West Jackson boulevard on the 
8th floor. The agency has been in the 
building for four years in a different 
location. Charles B. Cram has been 
elected vice-president of the agency 
and Charles A. Pollock becomes secre- 
tary. Both men also have been elected 
directors. Andrew J. Helmick remains 
president and treasurer. 

The new quarters 


provide an 


equipped office for out of town clients 
of the agency. The Dallas office will 
be expanded sometime this spring. 





Metropolitan 


Fire Assurance Company 


33 LEWIS ST. 


AUTOMATIC 
TREATY REINSURANCE 


FIRE and allied lines 


so 


ADMINISTRATIVE OFFICE 
HARTFORD 3, CONN. 


J. B. Carvalho, President 


TL 














GENERAL INSURANCE COMPANY 
OF 
TRIESTE & VENICE 





United States Branch 


REINSURANCE 


Fire, Marine & Allied Lines 


Ottocaro Weiss, U. S. Manager 





A.R. William Wang, Underwriting Manager 


44 Wall Street New York 5, N. Y. 
Telephone W Hitehall 4-5846 

















PLL 








F 





.. W. BLANCH, Vice-Pres. 





A. E. Strupwick Co. 


A. E. STRUDWICK, President 
THOS. M. DARDEN, Vice-Pres. 
$10 BAKER BLDG., MINNEAPOLIS 2, MINN. 














30 REINSURANCE REVIEW 


AMaNATIONAL UNDERWRITER 





December 30, 1954 | Decen 





a 


Intelligent 
Reinsurance 
Analysis 



































“Service Beyond The Treaty” 


REINSURANCE 


| gency Ine 


CHICAGO, ILLINOIS—309 W. JACKSON BLVD. » WAbash 2+7515 
: ANDREW J. HELMICK, Pres. 
DALLAS, TEXAS—2020 LIVE OAK ST. + RAndolph 8339 
RONALD A. WILKINS, C.P.C.U., Vice-Pres. 





HOLBORN AGENCY 
CORPORATION 


Reinsurance 


Hersert C. DURKEE 
Secretary 


Howarp SHADWELL 
Vice President 


Joun N. GiLBert 
President 


Holborn Building — 144 John Street 
New York 38, N. Y. 


BOwling Green 9-7480 - 7481 - 7482 


Telephones: 





IN ean 


1 ict teeter en tt 








BE YOUR OWN EXPERT ON EXCESS LINES 


CONSULT 


VAN OMMEREN & NORWOOD, INC. 


11 Broadway 


New York 4, N. Y. TEL: HAnover 2-8151 


Licensed Excess Surplus Lines Brokers 


WORLDWIDE MARKETS 











Reinsurers Active 
in U.S. Are Listed 


The professional reinsurers, pri- 
mary insurers with professional rein- 
surance departments and reinsurance 
management firms active in the U. S. 
are listed below. The listing excludes 
strictly inter-company reinsurance ex- 
changes and firms that place reinsur- 
ance on an agency basis. 

“Agency Managers Ltd., (Ben D. 
Cooke)—Arex Indemnity, Citizens 
Casualty and Northern of London, 102 
Maiden Lane, New York. 

American Agricultural, 
LaSalle, Chicago. 

American Independent Re, Ameri- 
can building, Orlando, Fla. 

American Liberty, 2004 13th avenue, 
S., Birmingham, Ala. 

American Motorists, Sheridan road 
at Lawrence avenue, Chicago. 

American Mutual Reinsurance Co., 
919 North Michigan boulevard, Chi- 
cago. 

American Re (American Reserve) 
99 John street, New York. 

American Reserve (American Re) 
99 John street, New York. 

Baloise Marine, 330-340 California 
street, San Francisco. 

Casualty Reinsurance Assn. (Edwin 


221 North 


Stewart), 99 John street, New York. 
Christiania General, 102 White 
Plains road, Tarrytown, N. Y. 
Colonial Assurance, 2210 Girard 


Trust building, Philadelphia. 

Constellation (Sterling offices), 116 
John street, New York. 

Constitution Ins. Corp. of New York, 
90 John street, New York. 

Continental Casualty, 310 South 
Michigan boulevard, Chicago. 

Eagle Fire of New Jersey (Corroon 
& Reynolds) 26 Journal square, Jersey 
City, N. J. 
~ Employers’ Re, Insurance Exchange 
building, Kansas City. 

Excess Management Corp. (Edwin 
Stewart), 99 John street, New York. 

Excess Mutual Re (C. Wanton Bal- 
is), 900 Market street, Wilmington, 
Del. 

Excess Reinsurance Assn. (Edwin 
Stewart), 99 John street, New York. 
Farmers Mutual Re, Grinnell, Ia. 
Fester, Fothergill & Hartung— 
French Union & Universal, La Pater- 
nelle, New Rotterdam, Union & Phe- 
nix, Unity Fire & General, and Ur- 

baine, 90 John street, New York. 


Fireman’s Fund, 410 California 
street, San Francisco. 
— General Re (North Star Re), 90 
John street, New York. 

General Security Assurance, 10 


Cedar street, New York. 
Guarantee of North America, 
Broad street, New York. 
Insurance Company of North Amer- 
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ica, 1600 Arch street, Philadelphia. 
International (Crum & Forster), 
110 William street, New York. 


Inter-Ocean Re (Edwin Stewart), 
Inter-Ocean building, 526 Second av- 
enue, Cedar Rapids, Ia. 

Jefferson of New York, 
street, New York. 

Lloyds of London, 135 South La- 
Salle, Chicago, and 513 Peoples Bank 
building, Frankfort, Ky. 

Metropolitan Fire, 33 Lewis street, 
Hartford. 

Munro group—Skandia, Hudson and 
Prudential of Great Britain, 90 John 
street, New York. 

National Fidelity (Cudd & Coan), 
314 Pine street, Spartanburg, S. C. 

National Reinsurance Corp., (Re- 
insurance Corp. of New York), 99 
John street, New York. 

Nordiske Re (Sterling 


79 John 


Offices), 


116 John street, New York. 


— 


North American Casualty & Surety 
Re (Swiss Re and North American 
F. & M. Re), 161 East 42nd street, 
New York. 


North American F. & M. Re (Swiss | 


Re and North American C&S Re) 16} 
East 42nd street, New York. 
~Northeastern, 242 Trumbull street, 
Hartford. 
North Star Re (General Re), 9 
John street, New York. 
Northwestern Mutual Fire, 217 Pine 
street, Seattle. 
Peerless Casualty, 
New York. 
Pennsylvania Lumbermens Mutual, 
National Bank building, Philadelphia, 
Pilgrim Mutual (hail reinsurance 
only), Cedar Rapids, Ia. 
Reinsurance Corp. of New York 
(National Re), 99 John street, New 
York. 
Security Mutual Casualty, 309 West 
Jackson boulevard, Chicago. 
Seibels Bruce & Co.—Birmingham 
of Alabama, the South Carolina and 
Copenhagen Re, 1400 Main street, 
Columbia, S. C. 


The | 


Constitution 
Insurance 


32 Cliff street, 
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FIRE and ALLIED LINES 


Henri G. Ibsen 


President 
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Alto, Cal. 
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Skandinavia, 110 William street, 
New York. 

Swiss Re (North American F. & M. 
and North American C&S Re) 161 
East 42nd street, New York. 

Transatlantic Re, 70 Pine 
New York. 

Treaty Management Corp. (Edwin 
Stewart), 99 John street, New York. 

Underwriters Ins. Co., 4210 Peterson 
avenue, Chicago. 

Union Re of Switzerland, 30 Broad 
street, New York. 

Weintraub—American Title & Ins. 
Co.; Baloise Fire; Equity General and 
Swiss National, 901 N. E. Second av- 
enue, Miami. 


| Sequoia, 675 El Camino Real, Palo 


street, 








Bardes Vice-President 
of Weghorn Agency 


George P. Bardes, formerly assistant 
vice-president of Marsh & McLennan, 
has been named a vice-president of the 
John C. Weghorn agency in New York 
City. He will be in charge of special 
covers which will include assistance 
to brokers on unusual casualty prob- 
lems. 

Mr. Bardes began his career 32 years 
ago with the New York office of 
Hartford Accident in the liability de- 
partment. He joined Marsh & Mc- 
Lennan in the casualty department in 
1929 and rose to vice-president by 
1950. Before joining Marsh & Mc- 
Lennan he was with I. V. Dorland & 
Co., agents of Hartford Accident in 
New York City. 








List Temporary Officers of 


Montana Advisory Council 


Charles J. Carroll, Billings, presi- 
dent of Montana Assn. of Insurance 
| Agents, was named temporary chair- 
man of Montana Insurance Advisory 
Council, a new organization of men 


from all segments of the insurance 
business. 
Other temporary officers are Wil- 


liam E. Rae, Great Falls, Royal-Liver- 
pool manager, vice-chairman, and Hal 
Wheat, Helena, president of Montana 
Independent Agents Assn., secretary- 
treasurer. 

The new organization will seek fa- 
vorable insurance legislation and at- 
tempt to improve the standards of the 
business. 


CPCU in Ohio Elects 
W.E. Wilson President 


Ohio CPCU chapter at its annual 
meeting in Cleveland elected William 
E. Wilson, manager Wilson & Co., as 
president, succeeding E. O. Pierce, 
state agent for the St. Paul companies. 

Other new officers are Jason Crain, 
insurance consultant, vice-president; 
William D. Gorton, Calder-Gorton & 
Co., treasurer, and Harold Y. Bain Jr., 
Glens Falls, secretary. 


Casualty & Surety Club of 


Baltimore Elects Eierman 

Casualty & Surety Club of Baltimore 
has elected Arthur D. Eierman of New 
Amsterdam Casualty president, John 
G. Butt of U.S.F.&G. vice-president, 
R. Glover Bauer Jr. of U.S.F.&G., sec- 
retary, and C. M. Snyder of New Am- 
sterdam Casualty treasurer. 


| Federal Pays 10 Cent 
Extra This Quarter 


Federal has declared a 10 cent extra 
on the quarterly 15 cent dividend to be 
paid Jan. 3 to holders of record Dec. 

|23. The company has been paying a 
10 cent extra for several years. 

















C. A. Brandt has purchased the interest of 
Philip D. Northcraft in the Pioneer Finance 
Co., Olympia, Wash., local agency. He is now 
the sole owner. 





aseteaa 


Tri State Fire of 
Tulsa Goes Multiple 
Line, Changes Name 


Tri State Fire of Tulsa has been 
made a multiple line company with a 
capital and surplus exceeding $1 mil- 
lion. The name has been changed to 
Farmers & Merchants, and the com- 
pany now becomes the third member 
of the multiple line group of which 
the parent is Tri State of Tulsa. Mid- 


western of Tulsa completes the or- 
ganization. 
Tri State Fire, organized in 1945, 


has been writing only fire and allied 
lines in six states. Farmers & Mer- 
chants will replace it as a multiple 
line company. 

Perry D. Inhofe is president of all 
three companies. The group has an an- 
nual income in excess of $7 million. 
The three companies have their home 
offices in the Tri State building at 
Tulsa. 


National Board Tells 
N. E. Hurricane Story 


Fire companies will pay more than 
$138 million on 745,000 claims arising 
out of Hurricanes Carol and Edna and 
an additional amount for damage by 
Hurricane Hazel that will approximate 
the combined losses of the two earlier 
storms, National Board told New Eng- 
land policyholders recently in a year- 
end report carried by several hundred 
daily and weekly newspapers. The re- 
port took the form of a seven-column 
advertisement. 

These three storms will result in 
insurance payments exceeding any 
single catastrophe in history, includ- 
ing the San Francisco fire of 1906, 
National Board says. 

o . e 

In the advertisement, entitled “Op- 
eration Hurricane”, are four photo- 
graphs of operations in the emergency 
offices set up in the storm areas by 
General Adjustment Bureau and Na- 


tional Board. They emphasize the 
magnitude of the clerical work in- 
volved in handling the claims. The 


lead-off photograph shows a card file 
of 50,000 hurricane losses in the Prov- 
idence office of the NBFU. Others 
show adjusters, some of whom came 
from as far away as the Pacific Coast, 
picking up their assignments in the 
GAB office in Providence, and a girl 
employe with stacks of records of loss 
payments. 

In addition, National Board is pub- 
lishing an eight-page “Pictorial Re- 
port,” showing in detail how the hur- 
ricane adjusting job was accomplished. 
Photographs of the operations in NBFU 
and GAB storm claims offices show the 
steps taken toward a prompt and fair 
adjustment of the losses. 

This pictorial report will be widely 
distributed in New England as National 
Board is anxious to have the public 
know not only the size of the losses 
paid, but the emergency measures that 
‘were taken to bring payments as 
quickly as possible to so many hun- 
dreds of thousands of property owners. 

The brochure points out that insur- 
ance payments were the greatest single 
factor in bringing about the rebuild- 
ing of homes, businesses and other 
properties in New England. 





Chicago Adjusters To Hear Davis 

Norman Davis, executive engineer 
in the public relations division of Un- 
derwriters Laboratories. Chicago, 
will speak at a meeting of Adjusters 
Assn. of Chicago Jan. 13. 


DO YOU RECOGNIZE THIS INSURANCE BIRD? 












ONE FELL SWOOP 


(genus clientus) 


Noted for hawk-like grasp of problems 
concerning every egg in his basket. 
Demands an insurer with facilities as 
extensive as his own nation-wide empire. 
That's why he selected American-Associated. 
Our 26 Branch Offices, plus a far-flung 
Service Office network, provide top-notch, 
coast-to-coast service. 


AMERICAN-ASSOCIATED INSURANCE COMPANIES 
SAINT LOUIS 2, MISSOURI 


























Underwriting Specialists 


FIDELITY and SURETY 
BONDS 


INSURANCE CONTRACTS 
FOR UNUSUAL NEEDS 


SEABOARD SURETY COMPANY 


75 MAIDEN LANE, NEW YORK 
Whitehall 3-7440 
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Patterson Named 
Chairman of 
American Auto 


Otto Patterson has been elected 
chairman of American Automobile to 
fill the vacancy resulting from the 
death O. L. Schleyer. Robert Z. 
Alexander continues as president and 
becomes chief executive officer. 

Harvey R. Bowditch has_ been 
elected executive vice-president; 
James R. Hughes, vice-president, was 
elected a director, and J. C. Knotter 
was promoted to vice-president. 

Mr. Patterson has been with Ameri- 
can Auto for more than 36 years. He 
was elected executive vice-president 
in 1938, and about a year ago for health 
reasons he lightened his administra- 
tive responsibilities and was elected 
vice-chairman of the board. 

Mr. Bowditch, who has been finan- 
cial vice-president, will continue as 
chairman of the finance committee and 
as executive vice-president will have 
greater responsibility in the gen- 
eral management of the company. His 
investment department headquarters 
and staff, headed by Mr. Knotter, in 
the’ near future will move from Chi- 
cago to the head office at St. Louis. 
Before joining American Auto in 
1942, Mr. Bowditch had been in the 
investment banking field for more than 
20 years. 

Mr. Hughes, who joined the company 
in 1927, been a_ vice-president 
since 1949. He was appointed to the 
head office staff in 1953 and is a mem- 
ber of the executive committee. 

Mr. Knotter, who has been with the 
organization since 1936, was elected an 
vice-president in 1950. 


FTC Jurisdiction in AGH 


Cases Is Questioned 

CONTINUED FROM PAGE 1) 
intendent today but what happens to- 
morrow? 

Twenty days were allowed to file 
briefs and 10 days thereafter for reply 
briefs. Examiner Laughlin asked at- 
torneys to consider several questions— 
is the McCarran act constitutional, for 
example. It long has been a thorn in 
the flesh of federal and state officials, 
insurance officers and lawyers, he said, 
and he would like to see interpretation 
on this point. 

Also, does Commercial Travelers 
contend that through its transmission 
of policies by mail it is not in inter- 
state commerce? Does any part of the 
company’s business fall within the 
scope of the FTC act? 

And finally, when the McCarran act 


of 


has 


assistant 





says that the FTC act shall apply to in- 
surance after June 30, 1948, to the ex- 
tent the business is not regulated by 
state law, does it mean not regulated 
now or then, or for the next 1,000 
years? 

At the close, Laughlin said the A&H 
cases involve one of the most impor- 
tant issues that has faced the agency 
since its early days. Each case, he said, 
has to be decided on the law and its 
own fact. There is no way for the deci- 
sion in one case to apply to another. 

It was indicated here during the day 
that complaints have been issued 
against additional A&H insurers, and 
at least three, possibly more, have been 
mailed out. 

Laughlin said in opening the hear- 
ing that momentous matters are at 
stake and that FTC seeks to exercise 
jurisdiction over insurance to this ex- 
tent. He agreed that the jurisdiction of 
the agency must be substantially es- 
tablished and that the burden is on 
FTC to prove jurisdiction. 

FTC charges against his company 
are not true, Mr. Hubbard declared. 
His company’s advertising is not dis- 
seminated by agents because it has 
none. The FTC complaint makes no 
statement that New York laws are in- 
adequate to regulate insurance. The 
question of jurisdiction must be de- 
cided by reference to the FTC act, he 
said, and on this point he quoted sen- 
atorial statements in connection with 
the McCarran act that that act was not 
intended to add to or take away from 
state regulatory authority. 

Commercial Travelers, Mr. Hubbard 
said, is regulated by New York law, as 
it was before the SEUA case and pub- 
lic law 15, except that New York has 


adopted additional and unnecessary 
legislation substantially copying the 
FTC act. 


Commercial Travelers’ advertising 
was never criticized by any regulatory 
body, or any other group or citizen un- 
til FTC did. He said that among the 
25,000 claims a year received by Com- 
mercial Travelers there is not a com- 
plaint about its advertising. All adver- 
tising and complaints go over his desk, 
and he approves the advertising. The 
latter was submitted to the FTC and 
every criticism and suggestion was 
met. 

He said he was indignant at the 
charges, and declared there is certain- 
ly no dire situation requiring FTC to 
take jurisdiction. There is a direct con- 
flict of authority between FTC and 
New York. It seems incredible, he said, 
that advertising passed on by New 
York could be said to be subject to 
FTC jurisdiction. 

Sills indicated there had been no at- 
tack on FTC’s complaint against Com- 
mercial Travelers, which seemed to in- 


—_—__ 
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Late News 





Bulletins... 





—— 


(CONTINUED FROM PAGE 1) 

ment of Gov. Lodge of Connecticut, who was defeated for reelection, as Am- 
bassador to Spain. The Ambassador there, James C. Dunn, goes to Brazil. 

Mr. Kemper had indicated his desire to retire from the Brazilian post but 
agreed to stay on to handle several important matters. A statement by Presj- 
dent Eisenhower praised Mr. Kemper for his outstanding service and in. | 
dicated that Mr. Kemper had been asked and had agreed to make himself 
available for consultation and special missions after his return to private life. 


Mays, Tye on FCIC Advisory Unit 


Milton W. Mays, secretary of America Fore, and Charles W. Tye of Joseph 
Froggatt Co., New York City tax accountants, have been named by Secretary 
of Agriculture Benson to a five-man advisory committee for Federal Crop 


Insurance Corp. 








dicate he thought Mr. Hubbard had not 
spoken to the issue. 

If given an opportunity to present 
the FTC case in chief, he said, FTC 
will prove acts of Commercial Travel- 
ers are not regulated in 47 states and 
District of Columbia. The operations of 
the insurer in the sale and solicitation 
of business, geographic range, methods 
employed, etc., all are indivisible from 
the jurisdiction questions, he said. 

Mr. Hubbard on rebuttal said that if 
a commissioner tells a company to stop 
certain advertising, the company dog- 
gone better do it. 

Among observers on hand was Ray- 
mond Harris, deputy superintendent of 
the New York insurance department. 





General Accident 
Promotes Orndorff 


Charles P. Orndorff has been named 
assistant general manager of General 
Accident and secretary of Potomac. He 
will assist C. L. Brearly and J. T. Orr, 
deputy general managers, in the exec- 
utive underwriting department and 
will also retain his present responsibil- 
ities for supervision of the automobile 
underwriting department. 

He joined the group in 1937 in the 
automobile underwriting department of 
the home office. Previously he had 
been in claim work and automobile 
accident prevention with Royal Indem- 
nity. In 1947 he was named assistant 
superintendent of the group’s automo- 
bile underwriting department and in 
1951 was advanced to superintendent. 





National Surety on Glendo Bond 


National Surety, and not Aetna Cas- 
ualty as reported last week, is the 
surety through its Des Moines office 
for C. F. Lytle Co. and Green Construc- 
tion Co. of Sioux City on their $6,270,- 
790 contract for construction of the 
Glendo Dam, power plant foundation 
and access roads at the Glendo, Wyo., 
Missouri river basin project. 


Dec. Air Crashes Worth 
$5 Million, 70 Dead 


Two crashes Christmas week 
brought the airline toll for December 
to 70. Involved was $4,925,000 worth 
of planes. A crash Dec. 22 in the Mon- 
ongahela river near Pittsburgh of a 
DC-3, valued at about $750,000, owned 
by Johnson Flying Service of Montana, 
a non-scheduled plane under con- 
tract to the army for the movement of 
troops, brought death to nine service- 
men and the pilot. Damage to the plane 
may prove slight, since the plane was 
not wrecked, but sunk after the pilot 
had pancaked it on the river surface 
when the fuel supply became danger- 
ously low. Eighteen of the servicemen 
and crew were rescued. 

The servicemen were traveling from 
Camp Kilmer, N. J., to army camps on 
the West Coast for holiday leaves be- 
fore being discharged. They all had 
recently returned from overseas duty. 

The other crash, Christmas day, of 
a British Overseas Airways Corp. 
Stratocruiser, bound from London to 
the U. S. near Prestwick, Scotland, 
killed 28 persons. The plane, which 
was insured in the London market, 
was valued at $900,000. It turned over 
while landing and burned. One pas- 
senger and seven crew members sur- 
vived. 


Kramer Is Operating 
Head of Reliable Fire 


John W. Kramer, newly elected vice- 
president and secretary of Reliable 
Fire of Dayton, has been elected also 
to the board of directors and has been 
named general manager of the com- 
pany. He becomes the active operating 
head. Walter F. Oelman is president of 
Reliable, having been elected to suc- 
ceed the late E. J. Weiss. 
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Chas. W. Walter 
President 


WEST BEND, 


WE INVITE AGENCY INQUIRIES IN FLORIDA, ILLINOIS, INDIANA, IOWA, MINNESOTA AND WISCONSIN. CERTAIN TERRITORIES OPEN FOR AGENCY REPRESENTATION. 
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EASTERN STATES 


HENRY D. BEAN 
247 Kings Highway 
Haddonfield, N. J. 


HENRY G. CARPENTER, INC. 
Mount Joy, Pa. 


HERSHEY & GIBBEL 
Lititz, Pa. 


LAIRD-HAGEE COMPANY 
P. O. Box 142 
Harrisburg, Pa. 


HENRY S. RICH GENERAL AGENCY 
Marietta, Pa. 


REMLER-SHUMAN AGENCY 
Meadville, Pa. 


SWIGART ASSOCIATES, INC. 
Huntingdon, Pa. 


WESTON & WATSON, INC. 
36 Exchange Place 
Providence, R. I. 


SOUTHEASTERN STATES 


JOSEPH Y. GAYLE, INC. 
5 South Sixth Street 
Richmond, Va. 


G. B. HARRILL 
West Main Street 
Forest City, N. C. 


HARRISON ASSOCIATES, INC. 
Law Building 
Richmond, Va. 


KELLEHER & ASSOCIATES, INC. 
207 Hawthorne Lane 
Charlotte, N. C. 


KIBLER GENERAL AGENCY, INC. 
205 W. Franklin St. 
Richmond, Va. 


FRANK R. MacNEILL & SON 
1032 S. W. First Street 
Miami, Florida 


MARSHALL GENERAL AGENCY, INC. 


P. O. Box 447 
Charlotte 1, N. C. 


PERRY MOSES & SON 
Sumter, S. C. 


U. S. UNDERWRITERS, INC. 
931 S. W. First Street 
Miami, Florida 


W. J. PERRYMAN & CO., INC 
410 North 21st Street 
Birmingham, Ala. 


JOHN RATTERREE & COMPANY 
Greer, S. C. 


SOUTHERN UNDERWRITERS AGENCY 


275 Buckhead Ave. 
Atlanta, Ga. 


ZACHARY GENERAL AGENCY 
Allen Building 
sreenville, S. C. 





Adopt this Resolution 
for your business—— 


GENERAL AGENCY into my 

office because they will bring 

us quicker service . . 
CIBIONS.... 
and marine... 


fps 


. Home Office level de- 
experience in all lines, fire, casualty 
nearby community knowledge 
and understanding of local problems . . . ad- 
vice and help in placing the big policies... 
closest co-operation by the companies .. . 
better, faster service in all departments. 
Resolved further to be happier, do more busi- 
ness, and enjoy doing it with the help of the 
MUTUAL GENERAL AGENCY — the folks who 
believe in and uphold the American Agency 
System. 








Just contact your nearby 
Mutual General Agency 
listed on this page 


GENERAL AGENT 


Association 
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SOUTHWESTERN STATES 


CORBYN AND COMPANY 
2920 Classen Boulevard 
Oklahoma City, Okla. 
DIAL-DAVIS & CO. 

826 Wilson Building 
Dallas, Texas 

BILL HARRIS & CO. 
9012 University Drive 
Fort Worth, Texas 
LEWIS & NORWOOD 
406 Exchange Bank 
Little Rock, Arkansas 
RITTER & ASSOCIATES 
15 E. Meadow St. 
Fayetteville, Ark. 


THOMAS M. RYAN & CO. 
301 East 5th Street 
Fort Worth 2, Texas 


JOE C. WEST & CO. 
6603 Snyder Plaza 
Dallas 5, Texas 


WHATLEY & WATKINS 
3503 Montrose Blvd. 
Houston, Texas 


CENTRAL, NORTHWESTERN 
& WESTERN STATES 


AMERICAN ALL-RISKS, INC. 
52 Market Avenue, N. W. 
Grand Rapids 2, Michigan 


ASSOCIATED AGENCIES, INC. 
114 West 10th Street 
Kansas City, Mo. 


ARMSTRONG AGENCY 
Kalispell, Montana 


BARKLEY AGENCY, INC. 
305 Security Bank Building 
Sioux Falls, $. Dakota 


J. B. BRIDSTON COMPANY 
20 North 4th Street 
Grand Forks, N. Dakota 


FRITZ A. FORSETH COMPANY 
Forseth Building 
Aberdeen, S. Dakota 


JOHNSTON INSURANCE AGENCY 
P. O. Box 1535 
Billings, Montana 


MAYNARD V. MILLS CO. 
1213 “N” Street 
Lincoln, Nebraska 


REITAN-LERDAHL & CO. 
105 Manona Avenue 
Madison 3, Wis. 


D. C. ROYER AGENCY 
808 Ninth Street 
Greeley, Colo. 


THOMPSON, KINCAID, HILL & POWERS | 


1706 Olive Street 
St. Louis, Mo. 


H. A. TRUDELL 
Box 54 
De Pere, Wisconsin 








